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The after-effects of Illness are 


sometimes more serious than 
the disease itself 
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restores Energy and Vitality; 
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the wound. 
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of the Antiphlogistine 
dressing. 


POSITIVE CHEMOTACTIC ACTIO 


N infections of the hand and in 

those accidental wounds associat- 
ed with bacterial invasion of the 
body, the application of Antiphlogis- 
tine means fortified resistance to in- 
fection plus rapid regeneration of 
damaged tissue. 


The immediate effect of an Anti- 
phlogistine dressing is to induce an 
active hyperemia and relaxation of 
the smaller arteries, bringing into 
the involved tissues a greater num- 
ber of leukocytes in proportion as 
the volume of arterial blood is in- 


stimulates the blood-forming m 
anism to greater activity and hast 
the new formation of fixed ti 
elements upon which the entire h 
ing process depends. 


The application of Antiphlogisti 
through the induction of active 
peremia, constitutes a kataphyl 
procedure which is both leuk 
gogic and seragogic in its physiol 
cal effects. In short, Antiphlogisti 
is Nature’s synergist. 


is a scientific antiphlogistic, 
porting and augmenting the def 
sive mechanism of the body 
every stage of the inflammatory 
infectious process. 


THE DENVER CHEMICAL MFG. CO., 163 Varick St., 


New York City. 


Dear Sirs: You may send me a copy of your booklet “In- 
fected Wound Therapy” (Sample of Antiphlogistine included). 
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by implication, that the Life Ex- 
tension Institute is on the de- 
fensive before the medical pro- 
fession of this country. 

I recognize that there are many 
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* Life Extension Institute 


im Competition 


with MEDICAL 
the PROFESSION? 


From an address before the Medical Society of the County 
of New York 


By Eugene Lyman Fisk, M. D. 
Medical Director, Life Extension Institute 


Editor’s Note: This un- 
usual article, printed here 
through the courtesy of the 
New York State Journal of 
Medicine, is intended to ac- 
quaint physicians directly 
with an organization which 
the majority know only 
through hearsay or rumor. 


T is not an easy task to clear 
| up the misunderstandings of 
fifteen years in the space of 
afew pages. By “misunderstand- 
ings,” however, I do not wish to 
be interpreted as meaning, even 





good ‘men who do not approve of 
this Institute. The reason for 
this, I think, is chiefly that they 
do not understand the Institute; 
they have never been informed 
directly of its aims. 


And so, frankly recognizing 


the questions that have been 
raised about the Institute’s ideals 
and methods, I would ask my 
readers to keep in mind Huxley’s 
warning that some people ap- 
parently believe that mere dis- 
like for a thing constitutes valid 
evidence against it. 

I can only tell here the simple 
truth about the Institute and 
leave the reader to weigh the 
facts in his own mind. 

One of the terms that has 
given rise to much misunder- 
standing about the Institute is 
“lay organization”. _ Another is 
“commercial organization.” 

I am sure that no one has ever 
thought of calling the Harvard 
Medical School, the Cornell Medi- 
cal School, The Yale Medical 
School, the College of Physicians 
and Surgeons, the medical depart- 
ments cf the United States Army 
and Navy, or the United States 
Public Health Service, “lay or- 
ganizations.” No one resents the 
assumption of medical responsi- 
bilities by such schools and bodies. 
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Keep-WeELtt {eaflets, 
designed to prolong iife 
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“The Institute 
is advertising for 
the profession.” 


No one in the clinical field re- 
sents their existence on the 
ground that they are “lay organi- 
zations”. 

Yet I maintain that they are 
just as much, and in some re- 
spects very much more lay or- 
ganizations, than is the Life Ex- 
tension Institute. Every one of 
them is under the ultimate con- 
trol of a lay president and of 
lay boards. 

The Life Extension Institute is 
organized as follows: There is a 
president, who is a layman, serv- 
ing without salary; there is a 
vice-president, a medical director, 
who is a physician, of course; 
and there is a lay secretary. The 
president is also treasurer of the 
organization. 

The board of directors is com- 
posed of thirteen laymen and two 
physicians, Dr. Haven Emerson 
and myself. Every one of the 
directors, except the physicians, 
is a man of wealth and business 
power who has no need to seek 
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profit from a medical organiza. 
tion, and most of them have given 
generously of their time and 
money tv such service in other 
fields. Robert W. de Forest, 
Horace A. Moses, and Professoy 
Irving Fisher are outstanding ex- 
amples. There are also depart- 
ment heads, secretaries, statis. 
ticians, technicians, and clerks 
numbering approximately 175. 

The lay officers and board of 
directors of the Institute have 
nothing to do with the direction 
of its scientific policy or its 
strictly medical work. This is 
wholly in the hands of the medi- 
cal director and his aides. 

To what extent is the Life Ex- 
tension Institute a medical or- 
ganization? There is, as I have 
stated, a medical director. There 
are ajso an associate medical 
director, two assistant medical 
directors, a medical director of 
the Boston Office, a medical di- 
rector of the Chicago Office, and, 
in these three centers, a medical 
staff composed of whole-time and 
part-time physicians numbering 
sixty-nine. 

Throughout the country the 
Institute has listed 9,500 physi- 
cians, the majority of whom are 
members of the American Medi- 
cal Association, serving on a fee 
basis. Two thousand of these 
physicians have been added in 
the past two years. 

Back of this operative medical 
organization concerned chiefly 
with the fundamental work of 
—_ examination, there is the 

ygiene Reference Board of the 
Institute, composed of some 
seventy-five members, all of whom 
are eminent in the field of medi- 
cal education or health work. 

The members of this board 
have never received any compen- 
sation. It is to this board that 
the medical management of the 
Institute appeals for counsel on 
mooted questions of health edu- 
cation and medical policy. 

To call such an organization 
a “lay organization” is distinctly 
misleading in practice as well as 
in theory. 

This brings us to the second 
misleading term I have mentioned 
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—that of “commercial organiza- 
tion.” The Institute was organ- 
jzed deliberately and advisedly on 
a semi-commercial basis, with 
capital stock, in accordance with 
the best judgment of its found- 
ers, including ex-President Taft, 
Robert W. de Forest, and other 
public-spirited men who believed 
that was the best way in which 
to insure its growth. 

Only as a business organization 
could it serve life insurance com- 
panies and perpetuate its work, 
without passing the hat or de- 
pending on charitable contribu- 
tions. 

However, seeking to safeguard 
the distant future of the Institute, 
all the directors and stockholders 
signed, not long ago, an agree- 
ment to turn the stock control 
over to a group of large uni- 
versities. Before taking the 
plunge, several men eminent in 
medicine and public health work 
were consulted, including Dr. Ray 
Lyman Wilbur. 


Section of 
examining 
room, and dark 
rom with 
equipment for 
eye, ear, nose 
and throat ex- 
amination, in 
the periodic 
health examin- 
ation unit es- 
tablished in 
the Museum of 
Hygiene of 
New York Un- 
iversity. 

(From Fisk and 
Crawford’s “How 
to Make the Peri- 
odic Health Ex- 
amination”, Cour- 


tesy of the Mac- 
millan Company). 





11 


The advice of these men later 
determined our final action to go 
along as we were, strengthening 
the Institute and not taking the 
risk of the dry-rot that was al- 
most certain to result from the 
proposed distribution of stock 
control. 

Dr. Wilbur’s reply to Mr. Ley, 
our President, read in part: “I 
have watched the work of the 
Life Extension Institute for some 
time with considerable interest. 
I feel sure that it is making pro- 
gress and that gradually it is 
winning over many of the 
thoughtful members of the medi- 
cal profession. -There is bound 
to be an element of error in all 
medical work which is apt to 
be particularly emphasized in at- 
tempts to make + nosis as is 
done by the Insti 

“I think that 










congratulated ps rly upon 
the financial sucé our ven- 
ture. I person like to 
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“It is sur- 
prising what a 
fresh vase of 
flowers can do 
to arouse 
interest and 
bring new 
cheer.” 





“Life is a series of adapta- 
tions. He who is most adapt at 
adapting succeeds.” 


HE most difficult case of 
waiting-room boredom I 

ever treated wasn’t a 
child, but a grown man. For a 
week or so he came into our office 
every day for treatment, and 
usually he had to wait. He would 
sit there dumbly, staring at the 
floor or the wall, and all my ef- 
forts to make the time pass 
easily for him resulted in failure. 
If I handed him a National 
Geographic, in the hope that the 
pictures would interest him, he 
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would fumble the pages a few 
minutes and then put it down 
shifting uncomfortably in_ the 
chair. He was uneasy, and thi 
feeling spread to other patients 
in the room. I felt myself rathe s 
helpless as a receptionist. 


Finally I stumbled on the sop “? 
lution, by accident. It was simpkg ™ 
Someone had left a copy of ong del; 
of the popular mechanical mage cia: 


zines in the reception room. Ou 
patient picked it up and im 
mediately settled down to devou 
its contents. 

Now we always have a current 
number of that publication o 
the table. Its pages quickly be 
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the Wait Seem Shorter 


come thumb-marked, but it keeps 
some of our patients happy, no 
matter how long they must wait. 

Laboratory work, preparing 
the treatment room for the pa- 
tients, writing case histories and 
keeping the doctor’s books in 
shape are but a fragmentary por- 
tion of the office assistant’s du- 
ties. These tasks resolve more or 
less to routine but beyond them 
is a higher service of very vital 
significance to the physician. 

Such service is rendered 
through the assistant’s personal 
contact with the patients, for 
here there is real opportunity to 
build “good will” for the “chief” 
—to create a proper setting or 
atmosphere for the physician. Of- 
fice atmosphere, that more or less 
intangible thing, reflects Cirectly 
to the doctor. If it is proper at- 
mosphere it may have direct 
bearing on the physician’s popu- 
larity. 

Accepting then the desirability 
of a wholesome, pleasant office 
atmosphere which radiates posi- 
tively, the next step is to de- 
termine methods the office as- 
sistant can adopt to facilitate 
such achievement. Atmosphere 


is built, primarily through per- 


sonal relations with the patient 


Spacious re- 
ception room 
in a Phila- 
delphia physi- 
cian’s office. 
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public. A cozy reception room 
in cheerful attire is a help, but 
the positive influence that may 
be exerted by the right person- 
ality is even more important. 

In every office, whether the 
doctor makes appointments or 
not, more or less waiting in the 
reception room is inevitable. Ap- 
pointments may eliminate some 
of this waiting, but emergency 
calls, and patients requiring extra 
attention may throw the program 
for the day entirely off schedule, 
as every secretary well knows. 

This, in turn, may create a 
restless atmosphere in the waiting 
reom. Right here is where the 
alert office assistant plays her 
hand. She should anticipate the 
situation as a challenge to her in- 
itiative. 

Here is a specific situation. 
There are eight people in the 
waiting room. An outward dis- 
play of restlessness on the part 
of any one of them naturally re- 
flects to the others. Let them 
all become fidgity and the situa- 
tion is pretty difficult to get 
back into control. But, by an- 
ticipating this undesired atmos- 
phere an assistant may save the 
day. Through sheer will power 

(Turn to Page 99) 








The Dentists Are Wrong 


—and so are we 


Why ethical publicity by medical associations is more 
logical than laws 
By Cecil C. Lawhorn, M. D 
\Milwaukee, Wisc, 


EAD this, clipped from 
Dental Survey: 


“A bill now before the State 
Legislature of Texas would 
stop all dentists from adver- 
tising in any paper, pamphlet 
or magazine and would pro- 
hibit any newspaper or maga- 
zine from publishing such ad- 
vertisements. 

“It would also prohibit any 
dentist from having or operat- 
ing more than one office in the 
state of Texas. 

“The proposed bill is now in 
the hands of the Committee on 
Criminal Jurisprudence.” 


“COPIES OF SPOFFORD’S CARTOONS 


Requests are still coming in every day for copies of 
that popular cartoon in April Medical Economics—the one 
about Community Chest workers. 
heavy paper, either of that one or of any of the others in 
the series, write the Editor, Medical Economics, Ruther- 


ford, N. J., enclosing a two 


INEINASLNUUI0900000UU19920004402081 i 


The dentists of the Lone Star 
State characteristically are mak- 
ing an effort by direct means to 
defend themselves against unfair 
advertising by quack dentistry. 

They recognize that the quacks 
and fakers are taking advantage 
of modern business methods and 
getting patients who should be 
going to the legitimate and ethic- 
al dental surgeons. 

BUT—do they realize that most 
of the practice that goes to the 
advertising chain, or to the in- 
dependent unethical practitioners, 
is in the great majority of in- 
stances, brand new practice, 
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ereated by advertising, real 
bought-and-paid-for printers ink? 
Do they realize that most of 
those patients would never have 
gone to the regular practitioners 
in the first place? 

The regular dentists need not 
hide their heads, ostrich-like, in 
the sand! Neither need they try 
to kill the goose that laid the 
Golden Egg. 

If they want to keep busy in 
dental surgery, they must manu- 
facture that new business in 
their own communities by edu 
cating the public to the need for 
good and timely dentistry. 

There is nothing wrong with 


A, 


If you want a copy on 


nt stamp. 


It is by all 
odds the greatest single influence 
in human relations today. 

But there is good and bad ad- 


vertising. Dental surgery in 
Texas is not suffering from prop- 
er advertising; it is suffering 
from bad advertising. The same 
thing is true in all of our states. 
It is very true right here in Wis- 
consin. 
And exactly the same princi- 
ples apply to medicine and gen- 
eral surgery. 
Perhaps we have no great right 
to complain if the chiropractors, 
(Turn to Page 65) 








It's an odd thing about medicine! 


A STRUCTURAL WORKER GETS PAID 
SO MUCH A FOOT ABOVE 
-ACERTAIN HEIGHT . 
FOR THE RISK — - 
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S the locomotive pulls out 
of the station, the puffs 
at first are slowly spaced 

and labored, but they come faster 
and faster as the rate of move- 
ment increases until high speed 
is attained and the individual puff 
is lost in the continuous roar of 
the engine. 

So it has been with the de- 
velopment of our civilization— 
revolutionary discoveries which 
eame slowly at first now occur 
with such high frequency that 
we have become more conscious 
of the general effect than of any 
single epoch-making achievement. 

We are in possession of scien- 
tific tools undreamed of by the 
great thinkers of antiquity. The 
speed of accomplishment has be- 
come tremendous. Our progress 


in getting control of physical 
and chemical nature has no par- 
allel in history. 






Everybody’s.... 


The public marvelled at the 
power of the engine built by 
George Corliss to operate thei 
machinery of the Centennial Ex. 
position in 1876. This wonderful 
power unit was rated at 1400 
horsepower, and people question. 
ed the possibility of making fur. 
ther advances in the creation of 
machines to deliver mechanical 
energy. 

Now we are producing hydro- 
electric units that easily develop 
70,000 horsepower, and no one ap- 
pears to Lelieve that the limits of 
this expansion are anywhere in 
sight. Our consumption of coal 
for generating electricity last 
year would have been 50,000,000 
tons greater if the methods and 
machines of 1918 were still in 
use. 

The engineer has given to the 
world a new momentum and a 
changed tempo. Even the high. 











Looking 
through the 
giant 100-inch 
reflecting tele- 
scope at Mt 
Wilson observ- 
atory, Califor- 
nia. 
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Developments 
Extraordinary! 


By Floyd W. Parsons 


ways over which we travel are 
becoming noticeably smoother due 
to the development of sensitive 
testing machines which make it 
ible to penalize contractors 
i> unsatisfactory results. 
Fewer and fewer tasks are 
being left for human hands. Soon 
it will not be necessary for the 
motorist to perform a back-break- 
ing job when a tire has to be in- 


fated along the highway. A sim- 


ple little device, constructed on 
the principle of the air compres- 
sor, may now be attached to each 
wheel. It is entirely automatic 
in operation, forcing air into the 
tire each time the wheel revolves. 
When the required pressure is 
secured, a check valve comes into 
action, preventing any further in- 
take of air until the pressure has 
again fallen below the predeter- 
mined amount. In the case of 
punctures or slow leaks, this de- 
vice will keep the tire at the pro- 
per pressure as long as the car 
is running. 

A new six-cylinder automobile 
engine with a single sleeve valve 
is practically noiseless, has few 
moving parts, is extremely eco- 
nomical in the consumption of 
gasoline and oil and can be built 
at a relatively low cost. With the 
first advance in the price of 
motor fuel we will witness a flood 
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of improved designs for automo- 
bile engines. 

Wonderful indeed are the tasks 
now performed by a wide variety 
of automatic devices. A new in- 
strument called the telemeter is 
able to determine and report over 
ordinary telephone wires how 
much electricity is being consum- 
ed in a certain district, Sitting 
at his desk, the chief dispatcher 
of a public utility company can 
now see on dials before him how 
much current is being used, or is 
required, at any of the links in 
his company’s network of power 
lines. 

Another ingenious automaton 
will turn out 1000 photographic 
prints an hour, and in the pro- 
cess will handle either roll or cut 
film. The negative is inserted in 
the front of the machine, and an 
electrical contact causes a light 
to flash on and off for the time 
necessary to expose the prints. 
The prints are not only exposed 
and numbered, but are dropped 
into a dark box, all with one oper- 
ation. 

A new German device called 
the “telehor” may soon be used to 
transmit moving pictures and to 
serve research workers by get- 
ting pictures of places where 
humans cannot live, such as the 

(Turn to Page 105) 





“He grew familiar with 
patrons of more or less ex- 
clusive night clubs.” 





HIS is the very simple 

story of a young physician, 

whom I won’t attempt to 
name. He is now practicing in a 
large mid-western city, and he is 
successful. But the roots of his 
present success are laid in a bit- 
ter experience. “ortunately he 
got it when he was still young. 

On the day that he had hung 
out an optimistic shingle, his 
soul contained no sentiment more 
discreditable than a great sin- 
cerity of purpose; a profound re- 
spect for his high professional 
calling and ethics; and a deter- 
mination to succeed. Perhaps he 
felt a barely acknowledged fear 
that professional competition 
might swamp him before he had 
acquired sufficient time in which 
to show the world what he could 
do. But he didn’t show it. 
Boasting only a parental back- 

ground unsurrounded by anything 
more spectacular than the heroic 
adherence of the average hard- 
working parents to the simple in- 
tegrate principies of life, he knew 
that whatever success he achieved 
would be the result of his own 
sincere efforts and a constant eye 
to scientific gro 
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on a career which 
started too well . 
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By Dora Russell 


| 
ily 
in 
Possessed of a generous amour 
of good looks and a =oqealll 
personality, which in the clamojgi 
for scientific knowledge had miite 
raculously escaped social destruciof 
tion; the close of the first wee 
found him almost tenderly re 
viewing a diminutive stack 0 
“histories.” Carefully he studie 
those patients who had been ser 
by a few interested friends, « 
who happened in under the stre 
of emergency. 
The end of the first month sa 
him no longer doubtful abou, 
competition. At the close of thi: 
year he was married to the gisfi 
who had assisted him with occay; 
sional secretarial help, and whi, 
age ey ambitious dreams fo 
im that equalled his own. Tha? 
her reactions to his women patgs' 
ents were to be largely governel 
by a high-powered detective ite 
stinct, he had yet to discov 
Every female patient between 
ages of fourteen and forty wh 
entered his office, felt more chil 
ed by the cold appraisal they sa 
in his wife’s eyes, than wa 
by the pretty smile with whic 
she greeted them. 
Be it said to his credit th 
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during the first year he reacted 
to his rapidly growing popularity 
with a sense of grateful humil- 
ity. His success might be judged 
mts by casual remarks heard. in the 
homes of the patients he visited. 
h Elderly ladies spoke of him to 
elderly husbands as “that dear 
thoughtful boy,” and received 
such verbal responses as “That 
young chap will go far, if he 
deesn’t kill himself with work 
first.” 
It was not until his name be- 
gan to filter into homes of that 
Il vague stratum of society which is 
termed the “moneyed class’ that 
ian insidious change came about. 
Young wives suffering (frequent- 
lly) from imaginary ills acquired 
in their frenzied search for new 
amourithrills and fads, began slowly 
nani surely to invade his profes- 
clamojgional quarters. That he was flat- 
had mitered by their patronage and that 
a the friends they in turn sent 
st wee 
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was but natural. When social in- 
vitations began to come in his 
mail,-he took up with his wife 
the question of their need for so- 
cial relaxation. 

Almost simultaneously with the 
installation of a partition divid- 
ing his surgery into two rooms, 
with a view to accelerating his 
office services, patients of the 
humbler class, who had sympa- 
thetically watched his meteoric 
rise, were made to feel less in- 
dividual. They departed a little 
hurt and irritated. Old friends 
dropping in, socially or profes- 
sionally, noted an almost imper- 
ceptible gesture of boredom. Was 
it superiority? Soon they began 
to exchange such remarks as 
“That chap’s getting ‘heady’. 
He’ll soon be due for a jolt.” 

He grew familiar with patrons 
of more or less exclusive night 
clubs, and occasionally prospec- 

(Turn to Puge 112) 
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Making the MOST 
of a Suburban Office 


How the separate entrance-and-exit idea can be applied with 
convenience to both patient and physician 


By Milton Tucker 


HE degree of success which 
a physician enjoys depends, 
to a great extent, on the 
amount of confidence which his 
patients have in him. This con- 
fidence, in turn, depends partly 
on the impressions made on the 
patients by the appearance of the 
reception room and the office. 
Whether located in a modern 
medical arts office building or in 
a modest suburban residence, a 
p.., sician’s office should have an 
atmosphere of dignity and of ab- 
solute cleanliness. This atmos- 


phere is created partly by the 
architectural treatment and part- 
ly by the furnishings. 

The architecture of the rooms 














of an office building is, of course 
beyond the control of the rentin 
physician. 

But in the case of the physi 
cian who is building or remodel 
ing his home to provide office ac 
commodations, there is an oppor 
tunity for the physician to se 
that it is correctly planned and 
suitably treated architecturally. 

And it is decidedly to his ad 
vantage to make the most of an 
such opportunity, for a patient], 
especially a stranger, often and 2. 
perhaps unconsciously, judges 43 
physician by his office suite. : 

It is only human nature to siz 
up a physician in this manner ¢ 
And why not? For after all © 












Here are some ex- 
amples of attractive 
home-offices. Notice 
the two entrances, one 
of which can be used 
as a family entrance 
and as an exit for 
patients, thus avoid- 
ing confusion at the 
reception room. 
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12. Desk 17. Screen 


hat is a physician’s office but an at the corner of the lawn if the 
his personality, a home happens to be blessed with 
eflection of his training and such. Thus we do away with the 


necessity of having objectionable 


But, to get down to “brass signs at the front entrance to the 
acks” let us first consider the home. 

selection of a site for a physi- The accompanying plan shows 
The corner lot is the possibilities in the physician’s 
not only a more strategic location home and office set on the corner 
tom a business point of view, lot. Here is a separate entrance 
but also offers a better opportun- into a reception room of the sun- 
ity to work out a desirable, prac- porch type. With glass on three 
al layout for both the office sides this makes a cheerful, sunny, 


INVITING room, so _ different 
it does on two _ from the gloomy, forbidding, fun- 


reets, it permits separate public eral-parlor type so often en- 
Md private entrances without countered. 

inimizing the prominence of The mental or nervous condi- 
ither entrance nor commercial-_ tion of the patient has much to 
g the home entrance. It per- do with the physician’s success 
its the office entrance to face on in treating bodily ailments. Many 
street and the private, or persons are imbued with a certain 
family, entrance on the other. amount of abhorrence of doctor’s 
The necessary signs need be offices. They have a desire to tear 
placed only at the office entrance, themselves loose from anything 
ith possibly a directional sign 


(Turn to Page 57) 











An Editorial by \ Sinan ® aKtQ 


been getting some very unfair treatment latelyf* 
Unless someone puts in a needed word of defense’ 
I fear for the results. I am afraid the medical professiog” 


A GOOD friend of mine (and of yours too probably) hag* 


Some of the unfair treatment to which I take exceptio 
was that article published recently in the Journal A. M. 4 
called “The Questionnaire Nuisance’. 


nuisance ; we all know there has. But just because th 
privilege of mailing a questionnaire to anyone whose nam 


casionally is no vaiid reason for calling it “one of the mo: 
intolerable nuisances that ever plagued the medical pr 
fession”’. 

One might go a step further and say that the Unite; 
States mails are a nuisance because they carry a good de 
of matter which we are put to the trouble of throwing int 
the waste basket. 

Some of the most helpful articles that MEDIC 
ECONOMICS has ever published have been the results « 
questionnaires sent out to physicians. Just last month thi, 
New York Times published a half-column editorial abowjo, 
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bur income survey, the figures for which were obtained by 
means of a questionnaire, and which the Times called “An 
nteresting . . . . and surprising set of figures”. 

In fact, the Journal A. M. A. itself, not long ago, sent 
ut the same kind of a questionnaire in the form of a half- 
age advertisement in its own publication. 

Right now there are a number of economic questions 
oncerning the medical profession which can only be 
nswered effectively by means of the questionnaire. What 
sg the average fee schedule of physicians throughout the 
ountry? What is the proportion of dispensing physicians 
9 those who prescribe? Is the country doctor really dis- 
ppearing? What are the opportunities today in industrial 
nedicine? Where have health associations been tried out 
nd how successful have they been? 

Nine physicians out of ten would find the answers to 
he above questions both interesting and profitable. But 
ow are the answers to be obtained? No doctor who wants 
9 ascertain these things can go around ringing the door 
ells of his colleagues, asking questions. But an accurate 
icture on any one of these subjects can be quickly and 
onomically obtained by means of a questionnaire. 

Even scientifically it has its uses. Witness the sex 
,gesearches of Dickinson and Stopes. Questions that can not 
.pe asked individually, either by reason of their nature or 
«py reason of the excessive cost of interviews, find in the 
uestionnaire a happy solution. 

Our brother editor must have been carried away with 
. sincerity when he wrote, “The questionnaires that come to 
,physicians are of two types—those that frankly emanate 
om advertising agencies and sail under no false colors; 
.and others, which while also emanating from advertising 

gencies, are camouflaged with names which, usually, 
hcorporate such words as ‘medical’, or ‘research’ or 


‘Mat frankly seeks to determine something of benefit to 
he medical profession—facts and figures which will help 
., me young man to determine his future career, and which 
‘will help the older man in the conduct of his practice? 
This is the good friend to whose defense I have been 
pelled to rush. If we allow the questionnaire to be ostra- 
ized on the strength of the A. M. A. article, we will be 
huch the poorer. 
But by taking the simple precaution of keeping a waste 
asket handy to which to confine questionnaires of an ob- 
Miously selfish origin, we will still be in a position to increase 
e funds of economic knowledge. 








to change their tactics. 








@ The Doctor 
and his Investments 


By Merryle Stanley Rukeyser 
Financial Editor, Medical Economics 


The new popular interest in the shares of large and 
reputable corporations has made it necessary for security 
charlatans who lurk in the shadow of legitimate finance 


The newest fashion in exploiting 


the small investors is to pretend to set up advisory bureaus 
which in reality are little more than adjuncts to specu- 


lative pools intent on unloading inactive listed stocks. 


are analogies to nature 

fakers, health faddists, and 
unethical practitioners. As in 
medicine, the layman must rely on 
professional advice, but it be- 
hooves him to select a doctor who 
is honest, capable, and skillful. 

When the doctor plans his own 
investments, he should practice 
what he preaches. He should 
seek competent advisors, and rely 
on their counsel. In checking up 
on personnel, a good place to start 
is with the home banker, whom 
the physician knows and trusts. 
Another source of checkup is 
through financial editors of well 
conceived publications. 

The charlatans ride every wave 
of legitimate public interest. In 
earlier years when the financial 
public was more naive and wanted 
gold bricks, pseudo financiers met 
the demand with a variety of blue 
sky securities bartered with flam- 
boyant circulars. The next phase 
was a campaign of public educa- 
tion which taught the investor 
“to investigate before he invests.” 

Taking advantage of the new 
attitude of caution and sophisti- 
cation, the fakers of finance pre- 
tended to set themselves up as 
impartial counsellors. They made 
believe that they were editors of 
disinterested periodicals, whose 
real purpose was to interlard with 


ii the realm of finance, there 


general discussions tips for ques, 
tionable stocks which the pro, 
moters were interested in dis 





tributing. George Graham Rice 
who was recently convicted again 
in the Federal Courts, was thé 
leader of the “tipster” shee 
racket. Since his conviction, thé 
backbone of the tipster shee 
vogue has been broken—at leas 
temporarily—and men who fol 
lowed that vocation have tended 
to shift their tactics, although 
at least five tipster sheets of im 
rortance are still being sen 
through the mails to gullible per. 
sons on the free subscription lis 
A newer vogue is to give w 
the publication and _ substitu 
a@ personal investment adviso 
service, which simulates the o 
ward aspects of legitimate in 
vestment counsellors. One outfi 
makes no advance charge fo 
services rendered, but exacts 
promise that ten per cent of th 
profits made through acceptand 
of the proffered counsel be turne 
over to the advisory bureau. 
That arrangement in som 
cases is pure camouflage, intende 
only to deflect attention from th 
real basis for exploiting th 
client. Such bureaus, knowin 
that public taste has shifted fro 
worthless promotion stocks to i 
sues listed on the New York Sto¢ 
Exchange, undertake to give 
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public what it wants. They recom- 
mend inactive shares, which are 
readily susceptible to manipula- 
tion. 

They get a call, or option to 
buy a block of stock at a favor- 
able price from insiders or others 
interested in putting the price of 
the stock up through strong arm 
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methods. Their real purpose is 
to attract as alleged clients suck- 
ers to whom the pool can unload 
—and on whom the advisors 
themselves can unload at a profit 
shares obtained by exercising op- 
tions. 

Instead of being a disinterested 

(Turn to Page 83) 
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The above are among the eighty-eight listed as 


OVER 100% IN 90 DAYS 





“tipster sheets” by the Pennsylvania Securities Commission 
in its official annual report which states in part: “The 
method of selling ‘blue sky’ to the public has, to a large 
extent, been changed to the operation of the so-called 


‘tipster sheets.’ ” 








Why 
not 


Let the Hospital .. 


From an address before the Hospital Association of Pennsylvania 
By Joseph R. Morrow, M. D. 


Medical Director, Bergen Pines 
Bergen County Hospital, Ridgewood, N. J. 


Editor’s Note: -The prac- 
tioner will find a suggestion 
of practical interest in this 
article, reprinted through 
the courtesy of Modern 
Hospital. 


HERE is an old Chinese 
custom of paying the phy- 
sician as long as good 
health is retained and discontinu- 
ing the salary when illness comes. 

Prevention rather than the cure 
of disease is not a new idea in 
medicine. Intensive campaigns 
have been conducted by many 
health organizations in the inter- 
ests of disease prevention but 
more and more we are coming to 
realize that the general hospital 
with its community interests has 
an ever increasing part in the 
program of public health. 

Boards of health and health 
officers in their efforts to prevent 
epidemics are beginning to rely on 
the general hospitals to put into 
practice the doctrines they pro- 
mulgate and hospitals must take 
practical measures for disease 
prevention. 

The opportunities of the hos- 
pital to advocate periodic health 
examinations are manifold, for 
people who have had a recent ex- 
perience with hospitals, whether 
as patients or visitors, are nat- 
urally impressed with matters 
concerning disease, just as one 
would be reminded of fire in- 
surance after witnessing a burn- 
ing building. 

hen people are brought face 
to face with hospitalization, they 
are in a receptive state of mind 
for any method that has for its 
purpose the prevention of the 
recurrence of illness, and the 
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fact that preventing disease is 
less expensive than treating dis- 
ease is the strongest point in the 
argument. 

That protection against diph- 
theria by toxin antitoxin is not 
being universally adopted is 
proved by the yearly toll of lives 
taken by that disease. The vari- 
ous health organizations and 
parent-teachers associations have 
done commendable work in ed- 
ucating the public on this subject, 
but indifference continues. 

While the health organizations’ 
endeavors must of necessity be 
educational, the general hospital 
could employ practical methods, 
in that the many patients ad- 
mitted each year could be easily 
Schick tested and the susceptibles 
immunized with toxin antitoxin, 
without any discomfort or pro- 
longation of their sojourn in the 
hospital. 

A certificate or a paper of 
merit is highly a by the 
possessor, and if a Schick certifi- 
cate were given to the patients 
as a permanent and tangible 
record of such administration by 
the attending physician, the be- 
stowal thereof would afford satis- 
faction to the patients and would 
offer the hospital the opportunity 
to manifest its desire for the 
good health of the patients. 

The wards, clinics and out- 
patient departments could be 
treated by the house staff at the 
cost of the material used. Each 
patient so treated would arouse 
the interest of his family and 
friends, and by simple mathe- 
matical calculation, we can read- 
ily realize how enormous a num- 
ber of immunizations could be 
accomplished each year. 
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Many who are fortunate in not 
having been hospital patients are 
paying taxes and are interested in 
any method that will assist in 
keeping down the tax rate. And 
that is exactly what disease pre- 
yention does. There are com- 
paratively few people who can- 
not meet the small cost of pre- 
yention, but many are not finan- 
cially able to meet the expense of 
a long sojourn in a hospital. 

The ex-service man is a con- 
erete example of what education 
in public health will do. The boys 
in the American expeditionary 
forces learned from experience 
that there were lurking dangers 
they feared more than bursting 
shells, and they had genuine re- 
















“That the plan 
could well be tried 
in the hospitals of 
county towns, mak- 
ing laboratory faci- 
lities available to 
physicians from 
rural districts, with 
benefit to physicians 
and public alike, 
seems almost cer- 
tain.” 





Headquarters? 


gard for the medical service. My 
experience has been that ex-serv- 
ice men invariably are cooperative 
to the nth degree in public health 
matters. They not only want 
protection from disease, but they 
are anxious that their children 
receive protection and inoculation 
for all the preventable diseases 
for which methods of protection 
have been devised. 

But of greater importance to 
the private practitioners is the 
possibility of using the hospital’s 
facilities as a headquarters for 
giving periodic health exami- 


nations to his own patients. 
Let me quote from the King’s 
County Medical Society Bulletin: 
(Turn to Page 55) 








; To the Editor: 
Fair Break The article in 
April MEepiIcaL Economics “Does 
the Clinic Patient Have a Fair 
Break” is of great interest to me, 
because I too am a physician’s 
wife and know the article to be 
true. 

There must be a change in the 
so-called “free clinic” conditions 
soon because the private physi- 
cian is now being forced to charge 
fees muth too high for the aver- 
age patient on account of the 
over-crowded clinics. 

Ther ez dg le attending the 
so-callele clinic” in our city 
who are perfectly able to pay a 


private physician a fee. The clin- 
ic was organized for the needy, 


and ot folks should not be al- 
lowed iy enter. As the article 
says “ patient is not getting 
a Fair Break”. 

My d has had an aver- 
age of 20 to 40 patients to 


attend to in the hours from 7 to 
9, three nights a week with no 








pay. You can judge for your- 
selves if the patient, or even the 
doctor ig getting a fair break. 

Sol ‘let us look forward to 
the r ganization of the clinics 
and a hy, fee for the doctors 
employ : 


Mansonie McDowELL. 
if To the Editor: 
Charity wy To the 


* Lately there ap- 


peared ; in the New York 
Times @ patient who com- 
plained a private physician 
charged him a certain sum for 


treatment. He subsequently went 
to a pay clinic and received bet- 
ter treatment for less money. 
Did that patient realize that he 
was, indirectly at least, paying 
for those patients who didn’t go 
to that particular doctor but went 
to the clinic instead. In volume 
there is earning power. — 
The young man starting out 


“Speaking FRANKLY” 


soon finds himself sharply in com- 
petition with the charity clinic. 
Every day we see patients slip 
out of our offices because they do 
not want to pay for what they 
can get gratis at some institution. 
It is the large number of such 
cases that renders the situation 
unjust. 

Institutions can advertise; in- 
dividuals can not. A large insti- 
tution can broadcast that they 
will deliver an obstetrical case for 
a certain sum. If an individual 
ran a column ad in the news- 
paper, he would be immediately 
ostracized. For he would not be 
under the halo of a clinic. 

The irony is that he may work 
in that same clinic treating pat- 
ients who are making more 
money than he. He smiles, and 
tries to squeeze out a good front. 

What is the answer? Is it more 
careful checking of the financial 
status of the charity patients? 
Everyone thinks about these pro- 
blems and talks about them—but 
nothing is ever done. sas ih 

J. 


Intolerant To the Editor: 
I cannot under- 


stand the intolerant attitude of 
“A. M. B.” who asks that his 
name be removed from your mail- 
ing list because he was displeas- 
ed with your article by J. V. 
Dittemore. “A. M. B.” probably 
has lost some patients who have 
been cured by some cultist, and 
not knowing the reason, he is in- 
tolerant of everything outside 
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The object of these 
pages is to give phy- 
sicians a forum in 
which to speak with 
perfect candor... . 
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his own sphere. He will also lose 
some more if he continues to be- 
lieve that all that is good in 
medicine is encompassed within 
his own cranium.—C. F. 


; To the Editor: 
Impri nts Is it not quite 


inconsistent for some of the phar- 
maceutical manufacturers to ex- 

t the profession to foster 
their products, when they insist 
on supplying tablets with an im- 
print that is easily understood by 
the public, such as one concern’s 
product for boils, another’s for 
systic medication, etc? 

An article in MEDICAL Eco- 
NOMICS on this subject would be 
commendable. I admire the jour- 


nal.—Cincinnati. 

rtvon To the Editor: 
Ca I have been 
reading every copy of MEDICAL 
EcoNOMICS sent to me and do 
hope that they will continue. 

n the April issue on page 15, I 
saw what I have been preaching 
for years. Why everything that 
happens should mean another do- 
nation from the M. D. is beyond 
me, when we do so much charity 
work! 

My stamp is enclosed so send 
along the cartoon. I will frame 


it.—T. M. 

To the Editor: 
Shy I am, by nature, 
a shy and shrinking soul. The 
thought of a spot light is wither- 
ing. To have my creditors read 
that my income is increasing ter- 


... Write your opin- 
ions to the Editor, 
Medical Economics, 
Rutherford, N. J. 
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_.. what the readers think 
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rifies me. The mere possibility 
of the State Prohibition Depart- 
ment ever reading that I take my 
wife to the city once a week for 
diversion looms large with dan- 
ger; they cannot, of course, see 
the humor of one going to the 
city for diversion. 

So please sign my contribution 
(which appears elsewhere in this 
issue) with Pecksniff, or Boz, or 
An Ardent Admirer, or A Rural 
Doctor—anything will do but my 
own name. Leave out names of 
places; the Chamber of Commerce 
might be around for an ex- 
planation as to why I don’t divert 
at home. 

Let me add in closing that I 
have seen your little magazine 
grow from the first wind-blown 
seed to its present stury ado- 
lescence, and enjoy it. I even 
read it with avidity or something 
akin to that. Anyway, of all the 
free things which come to me, 
I think this one out-ranks them 
all.—OHIO. . 


Good-will To the Editor: 
I can not help 


commenting on. a recent article 
in your valued little journal, call- 
ed “What’s a Practice Worth?”, 
and describing the cash value of 
good will in the buying of an- 
other man’s location. 

When I got out of medical 
school I purchased the practice of 
a physician in a small town. I 
paid him just the value of the 
few fixtures he had in his office. 

I was thirty years old and quite 
inexperienced. But the first year 
I collected $6500. 

Later on I moved to a larger 
town and collected $7200 the first 
year by virtue of being only 10 
miles from my old territory. But 
there was so much ill will be- 
tween me and the other doctors, 
and so little real support from 

(Turn to Page 51) 










of the World War, three 

prominent surgeons of Lex- 
ington, Kentucky—men who had 
for some years a to the war 
enjoyed an excellent practice as 
partners met in a serious con- 
sultation about the future. 

During the war one of the men 
had successfully organized and 
conducted a base hospital in 
France. It occurred to him that 
a clinic conducted under a sim- 
ilar schedule would be an effi- 
cient way te resume private prac- 
tice. 

Lexington, a city of approxi- 
mately 50,000, county seat of 
Fayette County, and in the center 
of Kentucky’s famous Blue Grass 
section, offered a good location. 
It is located on the main line of 
the Louisville & Nashville Rail- 
road, and on the Louisville Divi- 
sion of the main line of the South- 
ern Railway, and is a bus termin- 
al of some importance. These, 
with its surrounding good roads 
for private motor transportation, 
make it a city easily accessible to 
the outlying places. 

Having decided on the location, 
the three men formed the Clinic 
Holding Company, which corpora- 
tion purchased a building pre- 


I N 1919, shortly after the close 





Here are the two 
units of the Clinic, the 
one in insert being 
most: recent. 
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viously used almost exclusively 
for doctor’s offices. 

An architect was employed to 
make plans for renovating and 
adding ‘Se building; work was 
begun at once, and on July Ist, 
1920, the Lexington Clinic was 
officially opened. In addition to 
the three partners, five other cap- 
able men were taken into the 
Clinic on a salary basis. 

The building is of red brick, 
fireproof, an contains about 
sixty rooms, business offices, con- 
sultation, treatment, laboratory 
and pathology rooms, x-ray de- 
partment, beautifully furnished 
“waiting rooms, and rest rooms. 

The woodwork is snowy white; 
the walls a delicate buff. The 
windows are prettily curtained, 
those of the waiting rooms hay- 
ing soft yellow marquisette, held 
back by dainty ties. The floors 
are of hard oak, beautifully pol- 
ished. The reading tables in the 
waiting rooms offer a good selec- 
tion of current magazines, and 
the chairs are large and comfor- 
table. 

Each floor has its waiting 
rooms and suites of offices. The 
new unit, built in 1920, has three 
stories, at the top of which are 
the laboratory and pathology 
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Lexington 


CLINIC 


The story of an interesting and successful project that 
developed out of war service 


By V. Davis Meier 


rooms, in charge of a _ trained 
pathologist, with technicians. 
Clinic hours are from 8:30 to 
5:30. The hours of consultation 
are 10 to 12, and 2 to 4, the latter 
peing surgeons’ hours. A _ doc- 


tor is always within call on Sun- 


Patients’ case records are kept 
by number. Record of diagnoses, 
operative records, etc., are cross 
indexed. All records are kept in 
steel, fireproof files. 

The physicians as a _ partner- 
ship, rent the building from the 
Clinic Holding Company. At the 
date of the official opening in 
1920, there were three general 
surgeons, one orthopedic surgeon, 
one urologist, and three intern- 
ists, or medical diagnosticians. 
Salaries were paid by the part- 


(Above) One 
of the recep- 
tion rooms in 
the Lexington 
Clinic. (Below) 
This up-to- 
date library, 
with a trained 
librarian 
in charge, is on 
the top floor, 
away from the 
confusion of 
the street. 


ners to the extra men employed. 
Later, other men were taken into 
the partnership, making a total of 
eight partners. In the fall of 
1920 a pathologist was added to 
this group, and in 1924 an eye, 
ear, nose and throat specialist 
joined them. No dental or ob- 
stetrical work is done. At pre- 
sent there are twelve men, five 
men being employed in addition 
to the partners, each thoroughly 
trained along his own particular 
line of work. 

By 1927 the practice of the 
clinic had grown to such propor- 
tions that it was necessary to em- 
ploy a business manager, so that 
the doctors themselves might be 
relieved of such administrative 
duties as the employment of sec- 
retaries, trained nurses, techni- 











$2 


cians, etc., eo of supplies, 
collection of accounts, and the 
thousand and one other things so 
annoying to the professional man. 


Three trained nurses, three 
technicians, one x-ray technician, 
one anesthetist, one registration 
clerk, and about nine clerks and 
stenographers comprise the re- 
mainder of the personnel. 

An up-to-date medical library, 
with a trained librarian in charge, 
is maintained at the top of the 
building away from the noise and 
confusion of the street. This is 
indeed the most attractive and in- 
viting room in the building. Its 
reading table, deep comfortable 
chairs, and — lighting would 
delight the heart of any book- 
lover. 

Everything 


considered, the 
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clinic has proven to be a most 
successful undertaking. A good 
percentage of patients come from 
towns within a radius of a hun- 
dred miles. Motor transporta- 
tion, good roads, and well connect- 
ed train service has brought about 
a closer relationship with the ad- 
joining cities, which facilitates 
the interchange of professional 
consultation. 

A patient may be poor or rich 
—his financial status has nothing 
whatever to do with the services 
he receives. If he is able to pay, 
he pays; if he is unable to pay, 
each man at the clinic gives him 
the same earnest consideration, 
Lexington’s loyal support of her 
Clinic is by far the most convine- 
ing proof of its usefulness to the 
community. 
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The Disregarded Instructions 


Reported by Lawyer Hayward 


KANSAS doctor had 
sold his practice, 
drew a transfer of 
the property to the 
doctor, to secure the 
unpaid balance, and 
forwarded both docu- 
ments to a Kansas 

National bank doing business in 

the buyer’s home town. 

“When the chattel mortgage 
has been duly executed you will 
deliver to the buyer the enclosed 
transfer, and return the chattel 
mortgage to me for recording,” 
the doctor wrote. 

The bank delivered the trans- 
fer, failed to secure the chattel 
mortgage, the buyer. gave a chat- 
tel mortgage to a third party, the 
doctor lost the unpaid balance, 
and sued the bank for damages in 
the Kansas Courts. 

“A National bank has no au- 
thority to act as agent for other 
parties under these circumstances, 











and consequently the bank is not 
liable for damages,’ the bank 
contended. 

“If that’s the case, you should 
have returned both the papers to 
me, but when you undertook to 
do the business, and did not 
carry out my instructions, you are 
eo ager! liable,” the doctor retort- 
ed, and the Kansas Supreme 
Court so ruled in the recent case 
of Bock vs National Bank, 225 
Pacific Reporter, 68. 

“A National bank cannot act 
as an agent or broker for others 
in dealing in stocks, bonds, mort- 
gages, or other securities, and es- 
pecially in guaranteeing them; 
nor can it act as a broker in lend- 
ing the money of others. Never- 
theless, where a bank has lawful- 
ly received money or property, it 
must account for the sum of its 
proceeds, notwithstanding an ul- 
tra vires agreement in this re- 
spect,” the court said. 
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our regular 


monthly statements 
failed to elicit a chirp 
from Mr. Jones.” 


HOW me a physician who 

has no collection troubles at 

all; and I will show you a 
physician who is either out of 
practice, or in the cemetery. 


Even the so-called “good collec- 
tors” have their collection 
troubles; and the poor, the care- 
less, and the “afraids-to-collect”, 
simply have still more! 

Collection troubles seem to go 
with medical practice in this 
day and age. Only the astute 
chiropractors, the chain groceries, 
and the pay-as you-enter street 
cars, seem to be free from collec- 
tion troubles. 

Robert Jones (let us call him), 
a young man of good habits and 
apparently a good credit risk from 
all angles, owed us a little bal- 
ance due of approximately $15.00. 
We gave not a thought to it, but 
after three or four of our reg- 
ular monthly statements failed 
to elicit even a chirp from Mr. 
Jones, we began to wonder. 

“How come?” we wondered. 

Still more persuasive collection 
letters over a year or more, failed 
to get action. When Mr. Jones 
saw us coming down the street, 
he failed to see us “officially” and 
was even wont to go right away 
from that place. 

In short he ran true to the form 
of a certain type of debtor. 
Finally we turned the account 
over to a collection agency, with 
such data on the debtor as 
seemed pertinent. 

Not that we spent that $15.00 


“Just 48 Hours” 


—and It WORKED! 


A collection letter that sounded like a 
telegram, but brought results 


By J. B. H. Waring, M. D. 
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Cincinnati, Ohio 


before hatching, because many a 
perfectly good account has gone 
into the hands of divers “good” 
and some “not-so-good” collection 
agencies; and they are still in 
status quo ante and likely so to 
remain for a large time yet. 

However and yet, hope dies 
hard, and we hoped. 

This is what the Collection 
Agency said to Mr. Robert Jones. 
A Song without Words; or at 
least one without Many Words, 


Go-Gettum Commercial Agency 
Cincinnati, Ohio. 
April 29th. 
Robert Jones, 
Cincinnati, Ohio. 


Dear Sir: 
In re acct. Dr. J. B. H. 
Waring $15.00 
Will give you just 48 


Hours, NO LONGER. 
C. F. Go-Gettum, 
Attorney and Manager. 
On April 30th, Mr. Robert 
(Turn to Page 56) 
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“Finally we turned 
the account over to 
a collection agency.” 








The Original Ultra- 


Violet Ray 


Equipment 


HAvIN G pioneered in the design and manufacture of Ultra-Violet 
Ray equipment, the Hanovia Company has assumed that 
definite responsibility which attaches itself to leadership in any field. 

Today there are more than 150,000 Hanovia Lamps in use by 
physicians all over the world. This is certainly most convincing proof 


that the integrity of Hanovia’s product has been kept intact. 


It is 


also a strong indication that, in the profession,. Hanovia Lamps have 
quickly become the accepted equipment for Ultra-Violet Ray genera- 


tion. 


So that you may have a clear picture of the different types of 
Hanovia Lamps manufactured, a brief explanation of the various 


models is given below. 


Professional lamps: First, the 
Alpine Sun and Kromayer Lamps in 
their different mechanical adaptions 
are sold only to the Medical and 
Dental Profession for clinical use. 


Second, the Luxor Model Alpine 
Sun Lamp, the prescription lamp, 
furnished both to the profession and 
to patients, but to the latter only on 
prescription and under the super- 
vision of the attending physician. 


For scientific use: Third, the 
special group of scientific lamp 
models, used by physicists, chemists, 
and those occupied in carrying on 
scientific research work. 


For use at home: Fourth, the 
Home Model Alpine Sun Lamp, a 
safe and convenient apparatus, for 


producing tonic and ang 
effects with Ultra-Violet Rays. T 
model is not sufficiently intense fa 
clinical use. This lamp was not 
brought out to promote the indis- 
criminate use of Ultra-Violet Rays, 
but to introduce a modality safe for 
home treatment, and one with which 
the physician can combat the use, 
not only of cheap, fraudulent devices, 
but also inferior Ultra-Violet Lamps. 
These, by their ineffectiveness, may 
easily injure public confidence in the 
entire science of light therapy, and 
public faith in the physician or sur- 
geon who prescribes it. 

For animals and birds: Fifth, 
are those lamps produced for Veter- 
inarian practice and Animal Hus- 


bandry. 


We would like very much to have an opportunity to send you litera- 


ture covering our different model lamps. 


that purpose. 


The coupon below is for 


HANOVIA LAMPS 


FOR LIGHT THERAPY 


Hanovia Chemical & Mfg. Co., Dept. 
Newark, N. J. “ OS 


Divistonal Branch Offices 
Atlanta, Ga. . Medical Arts Bldg. 
Chicago, Ill. -30 N. Michigan Ave. Dr. 
New York, N. Y. . 30 Church St. 

San Francisco, Cal. . 220 Phelan Bidg. 





Please send me, without obligation, literature 
describing Hanovia Ultra-Violet Ds. 
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What Should a Surgeon 
Tell his PATIENTS? 


Details which the surgeon assumes as a matter of course, 
are sometimes devastating to the patient 


By Hall Johnston 


office. All of the twenty 

chairs in the waiting room 
were occupied. The surgeon’s 
assistant, with the conventional 
stethoscope protruding from his 
pocket, hurried from room to 
room. From time to time some- 
one was called into the corner 
room, where the surgeon himself 
held forth in his private office. 

Presently the lady about whom 
I am writing this story was 
called into one of the five white 
tiled rooms, and in the little 
dressing room annex a _ nurse 
assisted her to prepare for an 
examination. 

There was clear evidence of 
a tumor, announced the surgeon 
sometime later, “not very large, 
but it should have immediate at- 
tention. : 

“We have treated over three 
hundred similar cases with 
radium, and have had complete 
success in all but two. I do not 
believe an operation in your case 
is indicated. I advise the use of 
radium.” 

“Is there any risk attached to 
the use of radium,” the patient 
inquired. 

“None at all,” answered the 
surgeon. “In two cases lacking 
complete success the condition 
was improved. There are no 
bad after-effects, and the cure 
when effected is positive. Radium 
administration is very simple. 
We just insert a small tube, 
allow it to remain for twenty- 
four hours, remove it, and you 
leave the hospital in two days 
on your own feet.” 


Il: was a thoroughly modern 
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“Doctor, is there much pain or 
discomfort to the patient in this 
affair?” asked the patient, as she 
smiled at the prospect of avoid- 
ing an operation. 

“Very little,” he replied, “you 
will be in the hospital two days, 
and feel a little sea sick for a 
few hours, but in three days you 
will be normal.” 

The patient decided to place 
herself in his hands, and the de- 
tails were arranged by his as- 
sistants. This surgeon was a 
highly ethical physician. He was 
absolutely honest. He had more 
practice than he could comfort- 
ably take care of. He had no 
thought of trying to influence the 
patient to engage his services. 

He was busy, an@ hurried. And 
he was merely giving his patient 
the ‘best advice of which he was 
capable. Did he, in this in- 
stance, tell her all that he should 
have told her? 

Let us follow her to the hos- 
pital and see just how his brief, 
crisp statements affected the 
situation. 

She entered the hospital at 
seven in the morning, after a 
warning from the doctor’s nurse 
to omit breakfast. She sat down 
in a chair in the room assigned 
to her, and congratulated her- 
self that she was to escape so 
easily. She was. contemplating 
a two-day rest in bed, when a 
hospital nurse entered and ad- 
vised her that certain steps pre- 
liminary to the “operation” would 
now be taken. 

“Operation,” cried the aston- 

(Turn to Page 61) 
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cAn epochal development 
in apparatus for medical 
diagnosis. 





E Victor Shock Proof X-Ray Appa- 
ratus, the latest development emanating 
from the Victor Research and Engineerin 
Departments, is now in production an 
available to the profession. 

As its name implies, this X-ray unit is 
absolutely safe against any possibility of 
operator or patient coming in contact with 
electric current on any part of the apparatus 
—the first complete,combination X-ray out- 
fit in the world to incorporate this feature. 

This development, the culmination of 
years offof research and engineering efforts, 
answers the long standing query of roent- 

enologiststhe world over: Howcan it possi- 
ly be accomplished? It is now a realization. 

Complete insulation of the high voltage 
current (both the X-ray tube and high volt- 
age transformer are immersed in oil and 
sealed in the same container) has permitted 
a revolution in apparatus design. The re- 
sult is, a flexibility that permits of technic 
never before possible in X-ray diagnosis. 

Unequalled facilities for research and ex- 
perimental engineering have made possible 
this epochal development. 

TheVictorShock Proof X-Ray Unitis sub- 
mitted inthe sincere belief that it isa direct 
contribution to the X-ray art, in that it 
offers a means of doing the work more 
quickly and conveniently, with absolute 
safety, and with assurance of consistently 
better end results — contributing toward 
more certain diagnosis and a better medi- 
cal service that must obviously follow. 
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Shock proof. Not affected by altitude or hu- 

Silent operation. midity. 

Compact. Introduces a new principle of 

Self-contained. control. 

Greater flexibility. Consistent results. 

Increased diagnostic range. Complete diagnostic service. 

Eliminates overhead system. Unit construction permits varia- 

Longer tube life. tion according to specialty. 

Same tube used over and under No danger around ether, when 
table. setting fractures, etc. 


VICTOR X-RAY CORPORATION 


Manufacturers of the Coolidge Tube >) Physical Therapy Apparatus, Electro» 
and complete line of X-Ray Apparatus pistes cardiographs, and other Specialties 


2012 Jackson Boulevard Branches in all Principal Cites Chicago, Illinois, U.S.A. 


& GENERAL ELECTaIC ORGANIZATION 
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In the olden days, the Doctor felt highly complimented 
when his patient’s comments enhanced his reputation 
for giving nauseous doses. ‘“‘Oh, Doctor, That Awful 
Taste!’’ is no longer considered complimentary. The 
modern physician knows that distastefulness in a rem- 
edy may frequently interfere with its therapeutic effect. 
Many doctors have encountered this difficulty when 
using hydrochloric acid in hypo-acid conditions. Mu- 
riatogen in coated tablets supplies the acid deficiency, 
tastelessly and pleasantly. A clinical sample and worth 
while literature are awaiting your call. Use the coupon 
below. Tablets Muriatogen with Pepsin, 1 grain are also 


available. 


Pitman-Moore Company 
Indianapolis 


ME 6-29 





PITMAN-MOORE CO., Indianapolis 
Please send me test sample of Muriatogen and literature. 


M.D. 





No, and St 
City. State 
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Well, 


OR Heaven’s sake, what non- 

sense is this about “Daddy 

Has a Patient” (January 
Medical Economics) ? 

Is the appearance of a patient 
such a Halley’s comet in the 
placid home life that all must 
rush to the storm cellar and join 
hands in a mystic ring in the 
darkness, and there wait in 
prayer while this patient relates 
to Daddy the condition of baby’s 
bowels? 
























ily runs any danger of being im- 
paired by an office attached to his 
kitchen, the answer is: Get rid 
of the office. 

If the doctor is ashamed for 
his patients to see his wife doing 
scullery work in the kitchen or 
anging up the baby’s diapers in 
he back yard, let him change his 
pwn tactics; not raise his family 
up with a telephone complex. 

I live in a small town. It is 
small, too. In a great many ways 
t is small. But no doctor here 
ombines his practice with his 
home. I don’t even allow my pa- 
ients to call at my home on pro- 
essional business, and on the 
ther hand when members of my 
amily call at my office, which is 
nfrequent, everything else stops 
hile they are received. If my 
boy, aged five, is due to go to the 
ircus it is decided yes or no whe- 
her he shall go. 

There is no “We shall see. If 
addy can get away he’ll take 
ou ” 


Daddy either says he will or he 
an’t. There is no torment of 


43 


If the freedom of a man’s fam- © 





Here’s 


ONE Daddy that Goes 


“When members of my family call at my office everything 
else stops while they are received” 


By an Ohio Physician 


indecision, no disappointments. 
Daddy went through a childhood 
of this country doctor business 
(and so did his Daddy.) We 
were always leaving picnics early, 
and my daddy never took me any- 
where. 

Patients show little or no re- 
gard for Daddy’s convenience ex- 
cept what they are forced to show, 
and Daddy holds strictly to com- 
monsense lines. 

When he takes a case he works 


“Daddy and Mother 
would do well to take the 
family out of the prac- 
tice of medicine. Daddy 
can leave in his practice 
all the kindliness and in- 
terest and skill for which 
it has been noted, but I 
beg of other Daddies to 
leave out the mush, and 
inject discipline into 
their daily life.” 


OOTOEOUOTONOONCUUUANNGENEOEQANGONGEEOUOO LEAGUE ECOGOOEUEATCCOAO AANA 


like hell on it and nothing is too 
much trouble which will increase 
the patient’s comfort. 

During the long day Daddy 
gladly answers questions about 
baby’s teeth and grandma’s con- 
stipation, and as well as he can 
he arranges everything so that 
there is little or no getting up at 
night and few phone calls to the 
house during meal times. 

Just why the family should 

(Turn to Page 49) 
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XPERIMENTING with dull scalpels during 
E an operation is a thing of the past. 


With a Bard-Parker Knife, a used blade may 
be replaced by a new keen blade in a few 
seconds and new Bard-Parker blades are razor 
sharp. 


Bard-Parker Handles No. 5 — $1.50 each| 
Blades, all sizes, six of one size per package— 
$1.50 per dozen. Order by number. 


BARD-PARKER COMPANY, Inc 
369 Lexington Avenue, New York.N.Y. 
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Another 


Method 


fo" “TRANSFER of Practice 


A scheme that works fairly to both parties in the transaction, 
at a minimum of risk 


By F. T. Brenner, M. D. 
Quincy, Illinois 


N measuring the sale value of 
a@ medical practice several 
things must be considered. 

Should it be in a small town, 
with no competitors, the sale 
value would be nothing. The 
community would give a successor 
a trial whether he had paid any- 
thing for good will or not. — 
small sum paid for office equip- 
ment covers everything. 

Should the location be in a 
town with several competitors, 
the good will is worth a little, 
but not much, as the community 
is always anxious to give a new- 
comer a trial. 

Location in a larger city is 
quite another thing. Conditions 
are entirely reversed. A new- 
comer w ithout any influence 
would have slow picking. Influ- 
ence of church or lodge amounts 
to considerable. With these alone 
the average good man will soon 
command a paying practice, and 
this whether he has any real 
medical ability or not. On top 
of this let him have the influ- 
ence of his predecessor, and 
should he not then succeed it 
would be entirely his own short- 
comings. 

Should the first doctor give up 
practice without using his influ- 
ence for his successor the only 
advantage would be in dropping 
into a good office location, which 
would be the same whether he 
paid for it or not. 

The usual custom has been to 
write a personal letter to each 
family, commending the new doc- 
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tor—or else a statement in the 
local paper. Both methods are 
absolutely worthless. 

I believe the following plan 
would be practical: First, the 
physician leaving must realize 
that should he close his office and 
then offer his good will and office 
equipment for sale he would never 
find a buyer. He must give his 
successor something more tangi- 
ble than good wishes. 

Let us assume he has aver- 
aged twenty thousand cash year- 
ly. Let the prospective physi- 
cian locate with him as his asso- 
ciate in practice for one year. 
During that year every effort 
should be made to acquaint this 
physician with the clientele, with 
the new man taking on, whenever 
possible, the active work. 

At no time should the pub- 
lic be informed of the purpose of 
the association. During this year 
it would become very plain whe- 
ther or not the new physician 
would fit in. It may happen that 
these families prefer him to their 
old physician. If so he surely 
has no complaint. 

Or he may soon realize that he 
has chosen the wrong field. Should 
he quit before the year is up 
he is out only his time. The old 
doctor is out nothing, but is ahead 
help given by the other. If the 
previous income was_ twenty 
thousand, the help of another phy- 
sician should certainly have in- 
creased this by five thousand 
or more. 

If at the end of the year, the 
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NEW.... 
Series 30 


Completely equipped 
with drinking glass and 
saliva ejector features. 
Available in portable 
stand or pedestal models, 
and for attachment to 
chairs or the wall. 
Chromium plated fit- 
tings throughout. 


— patients have to do so! 


Your cuspidor is the only equipment in your office 
which patients use more than you do—and they use it 
in a far more intimate way. The homely, utilitarian 
service it renders is in itself an excellent reason why this 
part of yourequipment should be as attractive as possible. 


If your present cuspidor has begun to show its age, donate 
it to some clinic where appearance is of less importance 
—and put a new Pelton in your own operating room. 


The complete line of Pelton Cuspidors includes a model 
exactly suited to your requirements. There are types 
for chair or wall attachment, on portable stands, and 
with permanent pedestals. Each is trimmed in rust- 
resisting chromium, and is available in colors to match 
the rest of your equipment. 


The coupon below will bring an illustrated booklet 
with complete details and prices, without obligation. 


THE PELTON & CRANE CO., Detroit, Mich. 


Address 


—~ 


Consider your Cuspidor 


PELTON Surgical CUSPIDORS 
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new man decides he can hold the 
work, he is assured of a good 
income. There is no reason for 
him to doubt it. The first doc- 
tor is entitled to the twenty thou- 
sand for his year’s influence and 
work, the new doctor getting all 
over twenty thousand, and also 
assuming all operating expenses 
for the year, which would amount 
to five thousand or more. 

He could take over the old 
equipment at aprroximately one- 
fourth of replacement cost. This 
would mean that the retiring 
physician would receive between 


F a facile penman 
forges a doctor’s 
name to a check, and 
the bank on which it 
is drawn pays good 
cash therefor, the 
bank cannot, in the 
absence of negligence 

on the doctor’s part, charge the 

check against his account. 
Suppose, however, that the 
doctor gives a $20 check in favor 
of B, é gets hold of the check, 
erases B’s name, substitutes his 
own, changes $20 to $200, and 
then, in order that the whole 
check shall look alike, he erases 
the real signature and forges 

a duplicate of it. 

Can the bank charge the check 

to the doctor’s account in a case 

like this? 

“You cannot say it was a 

forged check, when you actual- 

ly signed it,’’ the bank contends. 

“The signature on which you 
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five and ten thousand for his good 
will which is certainly worth 
that much. 

And the good will would be 
delivered on the ground! Most 
of the families would stay after 
one year’s contact. All moneys 
collected should be considered as 
earned during that year. 

A cash bond should be given as 
a guarantee not to locate within 
the same locality. This scheme 
would prove elastic and could be 
worked out to fit any case, and 
I believe it would prove fair to 
both parties. 


QS 
The Forged Check 


Reported by Lawyer Hayward 


paid the check was not mine, and 
it makes no difference if my gen- 
uine signature was erased to 
make room for the forged one,” 
the doctor points out, and the 
New York Courts have ruled in 
his favor on this point in the 
case of National Bank vs Ninth 
Bank, 46 N. Y. 77. 

“The fact that a genuine check 
had been drawn and signed by 
the proper party, upon the same 
piece of paper, does not effect 
the character of the instrument 
in its altered and forged condi- 
tion. The forger, by skillfully 
obliterating the genuine signa- 
ture, together with the words and 
figure indicating the amount pay- 
able thereon, effectually destroy- 
ed the instrument, and it was in- 
capable of being restorted to its 
original condition, in the form of 
a check, and made available for 
any purpose,” said the Court, in 
rendering decision. 





ALKA-ZANE 


WILLIAM R. WARNER & CO., Inc., 








An effervescent antacid — palat- 
able, scientifically correct. 


Liberal amounts for trial sent upon request 


113 W. 18th Street, New York City 
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for the failing heart 


Digitan 











Convenient for oral use For intravenous injections 
Digitan Tablets Digitan Ampuls for Injection 
(134 grn., tubes of 12) (1 Ce. each. Box of 6) 
Each tablet is equivalent to 1% grn. 1 ampul (16 minims) is equivalent to 


of strongly active digitalis leaves. 1% grains of potent digitalis leaves. 


Literature on request 


MERCK & CO. Inc. 
Rahway, N. J. 
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Ww Here’s One Daddy that Goes 
Continued from Page 43 


kids go to the Fifth Methodist 
Church? 

“Daddy and Mother would do 
well to take the family out of 


step around on tip-toes whenever 
a patient shows up; just why 
the Queen’s guard should be called 
out on the approach of every 
bellyache, is outside of my phil- 
osophy. 

A red letter day when a dear 
old mes | sends over a fresh cherry 
pie? eclare a Passover when 
another makes baby a present of 
a discarded cap? Subsist like the 
cherished tubercular parsons of 
a past generation. 

ah! Do you think Daddy 
would not have patients unless 
he made the advent of each a 
family matter? Do patients come 
to Daddy because of his wife and 
family and pretty lawn, because 
he belongs to the Grand Order of 
Self Service, or because his wife 
belongs to the Auxiliary, or his 


the practice of medicine. Daddy 
can leave in his practice all the 
kindliness and interest and skill 
for which it has been noted, but 
I beg of other Daddies to leave 
out the mush, and inject discipline 
into their daily life.” 

Daddy takes Friday afternoon 
and evening and Wednesday eve- 
ning off, and all day Sunday ex- 
cept for appointments in 
the morning. 

Half of this time he takes 
Mother to the city for dinner and 
a show, and half the time he 
spends in his own way. Daddy’s 
income seems to be improving 
each year. 


aN 


Why Doctors Die Early 


HE reason why insurance ex- 

aminers are sometimes said 
to grow old prematurely may be 
seen in this story, told by a phy- 
sician writing in The Insurance 
Underwriter: 

“I was called at 4 p. m. from 
the General Agency. Dr. Blank 
do me a favor and examine John 
Doe, Peanut Center, Route 2, 
Foxcroft County, Texas! We 
have no phone—nothing but a let- 
ter from him stating that he was 
home every day. 

“I left home at 10 a. m., found 


quite a few of the cars turned 
round and backed up—MORE 
POWER. His wife told me he 
went gunning for rabbits—might 
be home any time. I waited, and 
waited some more. He returned 
a 4:30 p.m. He got one rab- 
it. 
‘““My special instructions were: 
1. measure; 2. weight. The near- 
est scales. were two miles down 
the same hill in a mill. I took 
him, returned up the hill, arrived 
home 6:25 p. m. and got the thing 
every married man gets when he 











his place 11:45 a. m. after being is late. Time: 8 hours, 25 min- 
lost several times. He lives on utes. Distance traveled; 51.6 
the side of a hill so steep that miles.” 
BROMO ADONIS No. 1 is effectively prescribed for 
I many functional disorders of the nervous system, and 2 
Petit Mal Epilepsy, with lasting results. 
BROMO BROMO ADONIS No. 2 is giving very satisfactory 
ADONIS results in many obstinate cases of Grand Mal Epilepsy. BROMO 
— Free Sample to interested Physicians ADONIS 
Nerve TUCKER PHARMACAL COMPANY SECOND 
Sedative 180 Duane Street, New York, N. Y. Semele 
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NO DOUBT YOU'VE BEEN ASKED 
—"WHAT ABOUT THESE 


SUNSHINE LAMPS?" 


SOME of your patients may have 
already asked you about “‘ sunshine” 
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lamps. Many have confused them| # 
with devices for radiating ultra. 2 
violet or special rays ‘As you know,| » 
specialized rays have great thera-} $ 
peutic value under a physician's} tl 
direction, but may be dangerous in| 
the home. Eveready Sunshine Car- o 
bons radiate light which is the clos} 5 
est known approximation ofsummef| y 
sunshine These carbons are used| Ic 


in the scientifically designed, safe, 
shock-proof Eveready Sunshine 
Lamp, made especially for home y 
use. Exposure to Eveready Carbon-| 
arc Sunshine is exactly as safe and 
natural as summer sunshine. Ever.| fi 
eady Carbon-arc Sunshine contains 
no excessive amounts of ultra-violet}  ¢, 
energy These facts, as well as our} n 
method of offering Eveready Sun-} 
shine Lamps and Carbons to the} fi 
public, were presented to the Coun- h 
cil on Physical Therapy of the] }, 
American Medical Association, and n 
declared acceptable We cor- 
dially invite you to visit our exhibit. 
Booths Nos. 180, 181, 190, 191 at the 
annual convention of the American 
Medical Association at Portland. 
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“coenies Frankly” 
Cont. from Page 29 


“my new territory that I left in 


poqust. 

hen I bought out a man in a 
town of 6000 population, paying 
him $4100, which was about 
what the equipment cost, with 
perhaps a little bonus. I collect- 
ed more than $12,000 that first 
year and the practice runs more 
than $15,000 yearly now. 

The moral, in my opinion, is: “it 
ge to buy a man out and get 

is good will, with the patients 
accustomed to come to his door.” 

I estimate that a practice run- 
ning $15,0 a year, with equip- 
ment costing between $8,000 and 
$10,000 should be worth 50c on 
the dollar, or about $7500. This 
will be paid back in three years 
easily. 

I don’t know of any better way 
of elbowing into a new territory 
with dignity and without great 
loss of time. 

Of course it is true that you 
can not buy the good will of the 
public, nor can you hold all the 
work done by your predecessors. 
However, in the long run some of 
the other fellow’s patients will 
find their way to your office and 
that sort of evens things up. 

Any man with common sense 
can quickly estimate from the 
nationality and character of a 
man’s clientele whether he will 
fit in or not. Needless to say 
there would be men who could not 
handle the practice of a colleague 
by reason of their difference in 
nationality or race. 

Again, no man right out of 
school should buy a fast moving 
surgical practice amidst keen 
competition. He could not hold it 
and should not try. I hope this 
will encourage other men to buy 
and sell good will.—M. S. 


Code To the Editor: 

I believe you 
and your readers will be inter- 
ested in the Code of Ethics adopt- 
ed by the American Pharmaceu- 
tical Manufacturers Association, 
and to which its members are 
pledged: 

I. We believe that the phar- 
maceutical manufacturer should 
ever be mindful of and guided by 
the fundamental principle that 
his business is a solemn calling 
and a glorious profession dedi- 
cated to a great and paramount 
public service. 

II. We believe that the phar- 
maceutical manufacturer should 
always be animated by a true 
spirit of justice, amity, responsi- 
bility and service in all his 
dealings with others and un- 
swervingly act at all times in 
pursuance of the elementary con- 
ception of right, honorable and 
ethical business conduct as be- 
fitting his membership in a society 
built upon the sure foundation 
of a democracy, organized in 
harmony with the most enlight- 
ened civilization in history, in- 
spired by the teachings of our 
Divine Master, and «nally di- 
rected equally to preserve the 
opportunity and rights of each 
for the benefit of all to enhance 
the general happiness and wel- 
fare. 

III. Hence we believe that it 
is the unquestioned obligation of 
each and every pharmaceutical 
manufacturer: 

(a) To manufacture medical 
preparations only under prop- 
er conditions and of estab- 
lished value, pure and accur- 
= in composition, and true 

pon and to their label. 

(b)" To label, advertise and mer- 








A remedy is known for the results it gives—also by the results it does not give. 


Cui affords the effects of creosote and guaiacol 


in respiratory diseases, without the gastric 
Liberal trial quantity and literature upon request. 


ge generally following the use 
of these drugs. 
WILLIAM R. WARNER & CO., 113 W. 18th Street, New York City 


Inc., 
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Wappler Monex in 
General X-Ray 
Room, Jewish Hos- 
pital, Brooklyn, N.Y. 


The 


Wappler 
MONEX 


in Leading Hospitals 


ONVINCING proof of the superiority of the Wappler Monex is 
found in its selection by so many of the newest and most modern 
hospitals throughout the country. Among these are the new Jewish 
Hospital in Brooklyn, which has four Monex installations, and the 
new Columbia Presbyterian Medical Center in New York, with thirteen. 





Power, speed and silence; freedom from sparks 
and fumes; independence of atmospheric condi- 
tions; absence of radio interference; ease cf 
duplicating results; small space required; mini- 
mum service requirements and longer life of X-Ray 
tubes—these are advantages that make the Monex 
the choice of leading physicians and hospitals. 








Important facts regarding the Monex are contained in 
Bulletin 107-16. Write for a copy now. 






Wappler Electric Company, Inc. 


General Office and Factory, Long Island City, N. Y. 
Show Room, 173 East 87th St., New York City. 
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chandise such preparations 
only in a manner wholly free 
from misrepresentation of 
any kind, in complete accord 
with both the spirit and 
terms of the applicable laws, 
and in entire harmony with 
the highest standard of com- 
mercial morality and ethics: 

(c) To refrain from in any way 
or to any extent infringing 
upon the equal rights (wheth- 
er moral or legal) of a 
competitor and unfairly in- 
terfering with his business, 
as by uttering false or dis- 
paraging statements about 
him or his products or his 
business, by misappropriat- 
ing his trade names or for- 
mulae or the distinctive form 
or dress of his products, or 
by enticing away his em- 
ployees: 

(d) In short, constantly, earn- 
estly and conscientiously to 
strive at all times and in all 
ways to advance the science 
and to elevate the profession 
of manufacturing pharmacy 
to the highest and idealistic 
plane of public value to the 
end that it may best and most 
completely serve the medical 
profession and the public at 
large. 

—R. LINCOLN MCNEIL, 
President, A. P. M. A. 


To the Editor: 
Hobby For fifteen 
years I have been wondering what 
other physicians’ wives do with 
the time they would like to be 
dancing, playing bridge, or at- 
tending an opera. 
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There may be a lot of families 
where the planned entertainment 
reaches farther than the plans, 
but somehow I doubt it. 

Do they sit and wait and wait 
and finally give up in a rush of 
tears. Or do they decide to go 
alone—or worse—with someone 
else’s husband? Or just what? 

There should be some reason- 
able way of warning the g‘rl who 
is anticipating merri.ge with an 
M. D. Not tell her to give up 
her marriage of course. Just 
break the news to her gently of 
that life which she may expect, 
and advise her to come to her 
wedding armed with a_ good 
hobby, so that she may be happy 
though niarried to an M. D. 

By a hobby, I do not mean 
an occasional game of golf or 
any half-way entertaining occu- 
pation. It must be something 
vital, something that can fill the 
void of an otherwise empty eve- 
ning. 

She will have her family, with 
its sorrows and joys, but that 
is not enough. Every woman is 
entitled to something more, and 
the physician’s wife had better 
make up her mind that that 
something shall take place in her 
own home. 


_ For when the spoiled evening 
is at hand, she must have some- 
thing to which she can turn for 
pleasure. Study, music, writing. 
reading. or whatever she mav 
choose for her hobby. Time will 
endear her to her little hobby, 
until she will no longer be dis- 
appointed by the inevitable tele- 
phone call— MRS. L. W. 





THE THERAPEUTIC EQUAL OF OPIUM 


But Minus Opium’s Disadvantages, is the 
Description That Best Fits 


PAPINE 


(BATTLE) 
The Most Satisfactory Anodyne 


The indispensable pain-relieving principles of opium have been retained in 
Papine, but the narcotic and convulsive elements have been eliminated, which 
feature justifies the superior advantages claimed for Papine. 


BATTLE & CO. 


Chemists’ Corporation, St. Louis, Mo. 
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ne 


Tycos 


Surgical 


Unit 


A necessity in every oper. 
ating room when accurate 
blood pressure determination 
is indicated during anaesthe. 
sia and surgery. 

Write for information 

and prices. 


Taylor 
/nstrument 


Companies 


Rochester, N. Y., U.S.A. 
Canadian Plant, Tycos Bldg. 
Toronto 
Manufacturing Distributon 
in Great Britain, Short & 

Mason, Ltd., London 

















OFFICES CORRECT AND CONVENIENT 





Exemplifying the fine craftsmanship and 


yle of ALLISON creations. 


Richness, beauty, convenience, utility—these are the things that men of | 
good judgment now, definitely seek in office furniture and equipment. They | 
find them, invariably, in suites and separate units by ALLISON. 


ae 


W. D. ALLISON CO., Mfgrs. 


903 N. ALABAMA STREET, 


INDIANAPOLIS, IND. 


Complete catalog on request. 
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To the Editor: 
Complex As a former 
country doctor I speak from per- 
sonal knowledge. The country 
doctor wants to leave the country 
mainly because both the general 
public and the city doctors regard 
him as lacking in ability and 
skill. 

You may call it an inferiority 
complex if you wish. He knows 
that he got his education at the 
same college as his city brethren 
and he knows he is just as capable 
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as they, but he can’t make others 
believe it so the result is the 
same as if he were realiy inferior. 
He may have a family who 
have social ambitions, and resi- 
dence in the country hampers 
them for much the same reasons 
as it hampers the doctor. 
These things, together with 
the increasing number of country 
people going to the city to con- 
sult specialists are the real rea- 
sons for the country doctor’s dis- 
satisfaction.—M. D. 


ENS) 
hy not let the Hospital be Health Examination Headquarters? 
Continued from Page 27 


“In order to extend opportunity 
to every qualified doctor, the hos- 
pital could furnish an examining 
room to which any qualified med- 
ical practitioner who is a member 
in good standing of his county 
medical society could bring his 
patient for examination, so that 
he might have every facility, 
such as laboratory tests and x-ray 
help, with consultants when neces- 
sary, to make a comprehensive 
examination of his patient’s con- 
dition. 

“There should be no charge for 
the room and a fair charge should 
be made for the laboratory and 
x-ray diagnostic tests. 

“The physician should render 
his own bili to his patient, collect 
for laboratory services, pay the 
hospital and control his own busi- 
ness. No responsibility should 
be taken by the hospital; no 
records should be kept other than 
those in the laboratory and x-ray 


room, kept by the technician and 
roentgenologist. The hospital is 
to be at no other expense, not 
even the use of a clerk. 


“To insure protection to the 
practitioner, the hospital should 
not accord these privileges to any 
individual not accompanied by his 
or her doctor, or who does not 
carry a letter from the doctor.” 


At the last meeting of the 
American College of Surgeons, 
the president, Dr. Franklin H. 
Martin, recommended that hos- 
pitals.place their facilities at the 
service of physicians for the mak- 
ing of satisfactory periodic health 
examinations. 


That the plan could well be 
tried in the hospitals of county 
towns, making laboratory facili- 
ties available to physicians from 
rural districts, with benefit to 
physicians and public alike, seems 
almost certain. 











Add Colonic Therapy to your practice 


A scientific development for colonic therapy which adds to your 
present practice a distinctive service for your patients. 

The Schellberg Apparatus is efficient and 
The enema cannot be 
Write 
for descriptive literature and illustrated catalog. 


SCHELLBERG MANUFACTURING 


thoroughly professional. 


substituted for its scientific exactness. 


CORPORATION 
172 Chambers Street, 


New York City 




















“Just 48 Hours” 
—and It Worked! 


Continued from Page 37 


Jones came into our office, and 


we were out. He returned and 
waited until we did return, an 
hour or more wait; and then he 
promptly divested himself of 
$15.00 (count ’em) good dollars 
of the realm; and divested with 
the air of a man who has just 
escaped some terrible, unknown 
danger. 

Deep sighs of relief and all that 
sort of thing. Thanked us for 
accepting the slight contribution; 
took our receipt, and cheshired 
as if he really liked the good 
deed. Exitus Mr. Robert Jones, 
all smiles facially, though murder 
may have yet lurked in his car- 
diac appendage. 

Try this on your Piano; or on 
some delinquent debtor if you 
will, Mr. Fellow M. D. 

If it works praise your clever- 
ness; if it fails to bring you in 
$15.00 every time, it may be you 
“had orter waited for the dark of 
the moon”; or it may be you 
failed to deposit enough in the 
collection plate last time you were 
to church. 

Or it may be that your de- 
linquent patient has already sur- 
vived a “48-hour” ultimatum. 
Anyway something just has to 
be out of kilter if it fails to 
work. We can pleasantly testify 
to the fact that it worked for us. 

So often doctors, especially in 
smaller localities, will write long 
collection letters and go through 
much lost motion; in fact, do 
everything but collect their past- 
due accounts, that it is hoped this 
“brief” collection letter may at 
least turn their collection en- 
deavors into efficient channels. 

It may now be that our labor 
is all in vain, and that Ye Gentle 
Editor can only see waste-basket 
fodder in our literary effort here- 
in contained; but at any rate we 
have derived far more than $15.00 
worth of silent chuckling and 
chortling over the episode—just 
a merry break in the day’s tra- 
bajo. 
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The Fack-ne Twin 


Thermometer Set 


Graduating 
Nurses 


Those who wish to 
make gifts find 
these Twin Sets an 
ideal solution of this 
problem. Each case is 
fitted with an oral and 
a Rectal Faichney’s 
Improved (Tempered 
Glass) Thermometer. 


will 





No. 177. Red Pyralin Case 
with Thermometers $4.00 


No. 178. Black Hard Rubber 
High Gloss Finish $5.00 


Nurses or Doctors name engraved 
on cases 25c each extra. 


Faichney Instrument Co. 
Watertown, N. Y. 
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Making the Most of a 
Suburban Office 
Continued from Page 21 


suggestive of their ailments, and 
they do not resign themselves 
readily to treatment. Certainly, 
sitting cooped-up in a cheerless, 
two-by-four reception room does 
not help matters any. 

Therefore anything in the de- 
sign and architectural treatment 
of the reception room that will 
make the patient more receptive 
to treatment is reflected in the 
success of the physician. 

Unfortunately the size of the 
reception room must depend on 
the financial status of the phy- 
scian. However, an abundance 
of windows opening onto pleas- 
ant scenes helps relieve any 
cramped or shut-in feeling. 
Moreover, the design of the win- 
dows and the treatment of blank 
walls affects the apparent size of 
the room. 

Windows are best divided into 
small lights of glass, say about 
tight inches wide and ten inches 
high, for the average window. 
Walls may be advantageously 
divided into panels by the use of 
inexpensive wood mouldings ap- 
plied to the plastered surface. 
Color, too, plays an important 
part not only in the apparent size 
of the room but in the nervous 
condition of the patient. Loud, 
gawdy colors that strike one 
forcefully in the eye usually 
make a small room seem much 
smaller. Light delicate tints in 
grays, green, ivory, etc, at least 
do not decrease the apparent size 
of the room and certainly do not 
shock anyone’s aesthetic sensibil- 
ities. 

Avoid heavy, dark-colored 
draperies at the windows. Paint- 
ed walls are more sanitary, and 
more appropriate for other rea- 
sons, for the physician’s reception 
room, than wallpaper is. And al- 
though the first cost is greater, 
a can be renewed more cheap- 
y than wallpaper can. 

There is bound to be more or 
less traffic in the reception room 
and if the exits and entrances are 
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Important 
Announcement 


If you are now 
using VIM Stain- 
less Steel Needles 
with ordinary sy- 
ringes—or if you 
are using VIM 
Syringes with or- 
dinary needles— 
we want to call 
the following 
matter to Your 
attention: 


VIM Stainless Steel 
Needles and 
Emerald Syringes 
represent the highest 7 
development in > 
needle-syringe instru- : bil 

1 





mentation yet made 
available. This  be- 

cause they are made ® 
to fit each other with ’ 
a snug, leak-proof 
tightness, which is 
your assurance 

against that common 
difficulty—leakage at = 
joint of needle hub 

and syringe tip. 


For best results al- 
ways use VIM Emer- 


ald Syringes with 
VIM Stainless Steel 
Needles. 


Send for Test Unit 


We have a unique test offer for in- 
terested physicians, as follows: Fill 
out and return: the coupon below, we 
will send you a trial VIM Syringe- 
Needle unit. We will bill you through 
your regular dealer, wherever possi- 
ble, guaranteeing to refund your 
money, if the VIM Unit after 10 days 
does not prove the most satisfactory 
you have ever used. Please state size 
wanted when writing. 
SSSSSSSSSSEERSESESEEReeeeeeeeees 


MacGregor Instrument Co., 

P. O. Box 109, Needham, Mass. 
Gentlemen: Please send me trial VIM 
Needle-Syringe Unit (size............ ) and 
invoice through my regular dealer. 


Bs ssisistnelinsicilschnsetbsichoslisaenansectabeadanatalalanai 
Instrument Dealer’s 
Ee ae rt EO 

















MEDICAL ECONOMICS 


THE AMERICAN CYSTOSCOPE MAKERS, ING, 


Reinhold Wappler, Pres 
454 WHITLOCK AVENUE, NEW YORK, NWN. ¥. 
Manufacturer f Cystoscopes and Allied 
Diaguostic Instruments Since 1908 





As Illustrated 
McCarthy Miniature Cystoscope for Children 
and Strictured Urethras 
One of our many new developments 
Complete line of Cystoscopes and Eye, Ear, Nose and Throat 
Instruments 
Brown-Buerger Combination Cysto- Dr. Young Improved Cystoscope 
scope Buerger Flexible Forceps | 
Butterfield Children Cystoscopes McCarthy and Bugbee Electrodes 
Ravich-Buerger Modification Cysto- 
scope Calhoun Stirling Forceps 
McCarthy Pan Endoscopes Brown-Buerger Female Cystoscope 
May CaRateassenee, Antroscopes Sinuscopes, .——— —— 


uriscopes, nter pe, Laryngoscopes, Bronc 
Write us for farther, particulars | 

















66 STORM” The “Type N” 


Storm Supporter 


meets demands of present styles 
in dress. Takes place of corsets. 
Special long laced back; soft ex- 
tension low on hips. Excellent hose 
supporters attached. For Ptosis; | 
Hernia; Pregnancy; Obesity; Sac- | 
roliliac Strain; Kidney conditions; 
High and Low Operations, etc. 


Ask for Literature 


Katherine L. Storm, M.D. 


Originator, Owner and Maker 
1701 Diamond St. Philadelphia 


Every Storm Belt 
is made to order 
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arranged in a manner similar to 
that shown on the accompanying 
plan, confusion between out-going 
patients may be avoided, especial- 
4 in a small room. 

A physician invariably has a 
reference library and if this lib- 
rary is placed in the reception 
room as shown on the plan, the 
more valuable office space is re- 
served for medicine cabinets, in- 
struments cases, and other equip- 
ment which must be at the phy- 
sician’s elbow. Moreover, it is 
not going too far to say that the 
if waiting patient is very often pro- 
foundly impressed with outward 
signs of erudition! 

The successful physician is us- 
ually an accurate diagnostician. 
A correct diagnosis, on the other 
hand, often depends on a com- 
plete statement of facts by the 

atient, and, as every physician 
nows, this sometimes amounts 
to a confidential confession. 

If, therefore, the patient feels 
at all diffident about telling the 
whole truth he may suffer by rea- 
son of delay in discovering the 
proper treatment, and the physi- 
cian may suffer in _ prestige 
through inability to diagnose cor- 
rectly and prescribe accordingly. 
It is highly desirable, therefore, 
to put the patient at ease ment- 
ally and create a feeling of pri- 
vacy and seclusion. 

This can be done by the use of 
sound-proof partitions, which 
need be nothing more than two 
separate independent rows of 
studs, staggered or offset, and 
separated by a sheet of insulation 
such as Celotex or other inexpen- 
sive, sound-absorbing material. 
Doors between the reception room 
and the office are often made 
double, i. e., one door on each side 
of the partition, similar to the 
doors between communicating 
rooms in hotels. 

Happily, color is fast creeping 
into these offices and into our hos- 
pitals. Indeed, we welcome any- 
thing that will make them more 
cheerful and tolerable. Appar- 
ently we are just finding out that 
a light tint can be fully as sani- 
tary as glaring white. 
(Turn the Page) 


































The 
Post Cautery 
Outfit 


‘Standard Equipment’’ 


PORTABLE 
DURABLE SILENT 


WORKS ON A.C. OR D.C. 


COVERS EVERY REQUIRE- 
MENT IN MODERN 
TECHNIQUE 


UNIVERSALLY USED 
NOMINAL IN PRICE 





Ask your dealer or write for 
folder ‘‘M.E.’’ 


POST ELECTRIC CO., Inc. 
7 E. 44 St. New York 
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Can You Diagnose This? 


Patient complains of foot trouble. Some pain or 
discomfort along inner side of the foot, perhaps 
pain up the calf to the kneeand latelyin the thigh, 
hip and lumbar region. No objective symptoms. 


Send this patient 
with your profes- 
sional card to a shoe 
or department store 
giving the Dr. Scholl 
Service. There is one 
mear you. Here a 
trained expert will 
make a print of the 
foot, or feet, on the 
Pedo-graph, an in- 
strument that accu- 
rately reveals me- 
chanical defects. 

Thisprintor “graph”’ 
will be sent to you 
for your own diag- 


nosis. You will be 
acquainted with a 
wide range of scien- 
tific, practical appli- 
ances, invented and 
perfected by Dr. 
Wm. M. Scholl, one 
type of which you 
can prescribe for the 
case in hand. These 
appliances will be 
periodicallyadjusted 
as the foot condition 
improves. When the 
foot is normal the ap- 
pliance can be dis- 
carded. 


A Pedo-graph Print 


Your ethical interests will be maintained. Your 
patient remains your patient. Credit for improve- 
ment will be shared with you. Physicians or sur- 
geons with industrial practices or who have charge 
of people constantly on their feet are particularly 
invited to write for literature. Mail the coupon. 





THE SCHOLL MFG. CO., Inc. 


213 W. Schiller St., Chicago 
62 W. 14th St., New York 


Address 
{ Neares ‘I 
Office 


Gentlemen: Please send me your literature on Foot Troubles and their Relief. 


Name 





Street 





City. 
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The plan shows a door lead- 
ing from the office to the central 
hall of the home. Some patients 
strongly dislike to pass through 
the reception room after consul- 
tation or treatment. Often they 
are upset, physically and mental- 


61 


ly, and this extra door permits 
them to slip out without facing 
the curious eyes in the waiting 
room. It also provides the nec- 
essary communication for the 
physician between his living 
auarters and the office. 
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Ww" Should a Surgeon Tell His Patients? 
Continued from Page 39 


ished patient, “why I am not to 
undergo an operation. I am here 
for radium treatment.” 

“Yes, I know,” answered the 
nurse, pleasantly. And evidently 
she did know, for she proceeded 
to administer all of the usual 
attention preceding any major 
operation. Soon the patient found 
herself in gown and boots, grad- 
ually giving up hope as to what 
was about to happen under the 
soothing influence of the pre- 
operation “shot”. 

She was, of course, carted to 


the operating room and back 


again. She awakened with nau- 
sea that continued for twenty- 
four hours. At the end of the 
second day, the doctor, true to 
his promise, authorized her dis- 
charge from the hospital. 

This patient was a lay patient. 
What had she a right to expect 
as a result of her conference with 
her surgeon at his office? 

He had told her that he did 
not believe an operation was in- 
dicated. He had, in fact, sug- 
gested a substitute. She was on 
his examination table, worried, 


and unable to ask many questions. 
He had not mentioned an 
anaesthetic. He failed to explain 
the necessity for this procedure. 
These were details which he as- 
sumed as a matter of course. 
Upon entering the hospital our 
patient was told that her room 
would be $8.00 per day, includ- 
ing divided nurse attention. From 
the information given by doctor 
and hospital, she had a right to 
expect a bill something like this: 


Room 2 days 
Laboratory fee 


Room 2 days 
Special nurse 
Day (2 days) 
Night 
Board (day nurse) 
Board (night nurse) 
Laboratory fee 
Operating room 
Anesthetist 


(Turn the Page) 














A vegetable tonic Laxative 


FOR HABITUAL CONSTIPATION 


Especially valuable for aged people and those of 
sedentary habits. They act gently and do not gripe. 


Cascara Comp. Tablets 
KILLGORE’S 


Liberal Sample and Formula on Request 


CHARLES KILLGORE 


57 West Third Street 


New York 















“A Well-Equipped Office Is a Sound Investment’ 








HIS monthly page is planned as a directory of manufacturers 
who are able to furnish helpful intelligent service in matters 
pertaining to office equipment. Their advice and literature is fur- 
nished without obligation; their products are meritorious. Write them, 


or see your dealer. 





Furniture 


Allison Office Furniture 
W. D. Allison Co., 

Indianapolis, Ind. 

American Metal Furniture 
American Metal Furniture Co., 
Indianapolis, Ind. 

Wocher Treatment Chair 
Max Wocher & Son Co., 
Cincinnati, Ohio. (See Page 105) 


Sterilizer 
Castle Sterilizers 


Wilmot Castle Co., Rochester, N. Y. 


(See Page 3) 


Specialists’ Office Outfits 


Sorensen Diagnostic 


Treatment Cabinets 
C. M. Sorensen Co., 
Long Island City, N. Y. 


Miscellaneous 


Pelton Surgical Cuspidor 
The Pelton Crane Co., 
Detroit, Mich. (See Page 46) 


Schellberg Colonic 
Therapy Apparatus 
Schellberg Mfg. Corp 
New York City (See “Page 55) 


X-Ray Equipment 


Engeln 

Engeln Electric Co., 

Cleveland, Ohio 
Victor 

Victor X-Ray Cor 

Chicago, IIl., (See. Pages 40-41) 
Wappler 


Wappler Electric Co., 
Long Island City, N. Y. 
(See Page 52) 


Physiotherapy Equipment 
Engeln 

Engeln Electric Co. 

Cleveland, Ohio 
Eveready Sunshine Lamp 

National Carbon Co., 

Cleveland, Ohio (See Page 50) 
Hanovia Alpine Sun Lamps 

Hanovia Chemical & Mfg. Co., 

Newark, N. J. (See Page 38) 
McIntosh Diathermy 


McIntosh Electrical Corporation, 


Chicago, Ill. 
Victor 

Victor X-Ray Corp., rare Ill. 

(See Pages 40 and 41) 
Wappler 

Wappler Electric Co., 

Long Island City, N. Y. 

(See Page 52) 





What Are YOUR Office Equipment Needs? 
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The bill as rendered includes 
just the necessary items for the 
service. The service was neces- 
sary. I make no criticism of the 
hospital or of its charges. The 
doctor does not fix them, and it 
is really no concern of his. 

But it does concern the pa- 
tient, and may concern him quite 
seriously. The man who pays 
the bill should know in advance 
what service is to be rendered, so 
that he may, if he chooses, make 
inquiry as to what such service 
is to cost. It is certainly not 
exactly the business cf the physi- 
cian to furnish that informa- 
tion. But I do believe that the 
doctor should reasonably advise 

atient what is to be done. 

n the present case, the pa- 
tient might well have understood 
that the radium treatment was 
to be administered in her room. 
Nothing that the doctor said is 
inconsistent with the idea. 

No doubt he assumed that 
every normal human being knows 
enough about radium to under- 
stand what he failed to tell her. 
As a matter of act, very few lay- 
men know anything about it. 

In a case such as I have cited, 
is there not great likelihood that 
a patient may feel that vital 
information was being withheld 
papeany to cajole him into the 
nospital and the operation? An 
unjust thought, of course, but not 
improbable. 

What should the doctor have 
told this patient? 

The specific charges to be 
made by the hospital? I do not 
think so, unless such details were 
asked for. 

Should he have described the 
rocedure in detail? I think not. 

do think that the patient should 
have been told that she would 
undergo a minor operation, that 
the radium would be administered 
under anesthetic, and that it 
would be necessary to employ 
special nurses during the radium 
administration. 

Such a statement on the part 
of the doctor would have avoided 
the successive shocks this patient 
experienced during the two days 
she was in the hospital. 

















SANMET 


A 
Requisite in the 
General Treatment of 
URETHRITIS--CYSTITIS 
PROSTATITIS 
Well Tolerated, 
Quickest in Reducing 


Inflammation, 
Allays Pain. 


OD CHEMICAL CO. 
61 Barrow St., New York 


You may send me literature and 
samples of your SANMETTO. 
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Los Angeles, Calif., 
April 17, 1929 
Whitney Payne Laboratory, Inc. 
Penllyn, % 
Gentlemen : 

Your sample of PHENO-COSAN re 
ceived and used upon myself, personally, 
with the best of results. 

I have had a recurring eczema of the 
lower limbs, diagnosed by Dermatologists 
as of squalmose type, but their remedies 
have not proven nearly as efficient as 
your PHENO-COSAN. 

The first application stopped the dis- 
agreeable pruritis, and the condition 
rapidly improved. I am more than grate- 
ful for the results obtained, and will 
surely prescribe it in all eczema cases 
that come under my observation. 

Very truly yours 

(Signed by an Calnent practitioner) 

The foregoing letter is but typical of 
more than 600 others received, unsolicit- 
ed, from physicians who have successfully 
employed PHENO-COSAN in the treat- 
ment of themselves, their wives or child- 
ren. 


PHENO-COSAN 


DERMATIC UNCTION 


The Physician’s Own Remedy 
for Acute and Chronic Eczema 
Literature and trial quantity free to 
physicians. 

WHEING ars LADY, Inc. 
New York Office, 152’ W. 42nd Street 








This new food combination 
marks another step forward 


in the diets 





In trEATING the child Tests made by Dr. 
doctor Walter H. Eddy prove recognized 
has often searched that Maltine with Cod 


patient, the 


for a food formula 


for children 


Orange juice is a 
aniscor- 
butic rich in Vitamin 
C. When Maltine 


which would insure Liver Oil, added to with Cod Liver Oil 
an adequate amount orange juice in adequate is added to orange 
of the vitamins dosage, supplied a suffi. juice, Vitamins A, B, 


necessary for growth 
and health. Particu- 
larly was this true 
when the child, rebellious under a 
given diet, refused the foods which 
contained these vitamins. 


Today, such a preparation is 
available. ‘Through a series of 
laboratory tests, Dr. Walter H. 
Eddy established that Maltine con- 
tains both the antineuritic and the 
antipellagric Vitamin B. His ex- 
periments further demonstrated 
that Maltine With Cod Liver Oil 
has a Vitamin A potency of at least 
230 U.S.P. units per gram. The 
Vitamin D (antirachitic potency 
was such that rachitic rats, fed on 
20 mg. daily, showed perceptible 
to distinct healing of rickets in 
from 6 to 10 days as determined 
by the line-test method. 


ciency of Vitamins A, 
B, C and D. 


C and D are present 
in a palatable and 
easily digested form. 

It has been established that a 
lack of the B vitamins in the child’s 
diet is just as serious as a defi- 
ciency of A or D (Sure. Journal 
American Medical Association, Vol. 
89, page 675, 1927. Sure. Journal 
of Nutrition, Vol. 1, page 139 and 
page 155, 1928). Adults are also 
apt to suffer from this deficiency. 
It becomes necessary to provide all 
four vitamins. 

May we send you a copy of Dr. 
Eddy’s report, detailing the various 
tests which have proved the high 
vitamin content of Maltine With 
Cod Liver Oil? The coupon is for 
your convenience. The Maltine 
Company, 8th Ave., 18th and roth 
Sts., Brooklyn, New York. 


Name 


A-6-29 


THe Martine Company, Brooklyn, N. Y. 


Please send me, without obligation, Dr. 
Eddy’s complete report. 





Address 
City 











Maltine With Cod Liver Oil is accepted by 
the Council of Pharmacy and Chemistry of 
the American Medical Association. 
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The Dentists are Wrong 
—and so are we 
Continued from Page 14 


napropaths, osteopaths, and all 
the other pseudopaths and irregu- 
lar practititioners of whatsoever 
ilk, use business-like methods to 
create practice for themselves. 

It is not advertising or using 
approved methods of the day that 
we should criticize. Rather it is 
the irregular methods which they 
use in their practices which are 
harmful and improper. 

The professions need never be 
afraid of advertising if it be hon- 
est and ethical. 

The American public of today 
has about learned to discriminate 
between good and bad advertis- 
ers, — they be shown the 
good! Dishonest advertisers can 
not continue to exist in competi- 
tion with honest advertisers. This 
is a principle which has been 
proved time and again in the 
course of American business dur- 
ing the last ten or twenty years. 
Were it not so, our great banking 
institutions would never have 
adopted the policy of advertising 
their services. 

Dentists, physicians and —sur- 
geons have an inherent and fun- 
damental right to use legitimate 
methods in the interest of public 
health. 

Whether it meets with our per- 
sonal idea of ethics established in 
other days or not, advertising 
that benefits the public has come 
to stay. 

We of the professions will be 
forced to recognize this sooner or 
later, or give way to a more effi- 
cient order which will use up-to- 
date methods. 

There are ethical and honorable 
methods of advertising; it is up 
to the regular ‘associations to de- 
termine the proper courses to 
take, and to progress along these 
courses. If we are to expect the 
rank and file of the three pro- 
fessions in which we are interest- 
ed to remain loyal, as heretofore, 
to their professional associations, 
we must have action not more 
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By using Betul-Ol, 

analgesic relief is BP cece 
in neuritic and rheumatic 
conditions and even in 
many cases of pain 
—without burdening the in- 
testinal tract or causing the 


usual by-effects of internal 
* analgesics. 


Ask for a Sample 


The HUXLEY [ABORATORIES Ie 


175 Varick St., New York 















NASCENT CHLORINE 
VAGINAL SUPPOSITORIES 


These important new kones fill 
the long felt need for a safe 
reliable antiseptic in the treat- 
ment of leucorrhea and vaginal 
inflammations, 

Their powerful germicidal ac- 
tion procures efficient asepsis 
of the vaginal tract without in- 
jury to the mucosa. 

Dispensed on physicians pre- 
oo Package for clinical 
trial sent on request. 





The Clinical Laboratories Co. 
8 W. 40th St., New York, N. Y. 


Please send FREE package K-D 
Kones, 


Would like K-D prescriptions 
filled by 


Druggist ......- 
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Tne RESULT was all that has been claimed 
and all that could be hoped for, and, again, such 


as I had never before seen with 


THAT report, by one of 
the leading Pediatricians 
of the country, of his expe- 
rience in feeding babies 
with Evaporated Milk, must 
arrest the attention of 
everyone interested in in- 
fant feeding. 

The declaration, just afew 
years ago, would have been 
astonishing. Today it is but 
the expected conclusion 
from known facts definitely 
ascertained by scientific 
investigation. 

Consider these Qualities of 

Evaporated Milk— 

First, Absolute Safety—Sterilized 
in sealed containers, Evaporated Milk 
is always free from anything that 
could endanger health. 

Second, Uniformity of Composition 
—Concentrated to a definite standard 
of richness, Evaporated Milk con- 
tains all the food substances of milk 
in their full, natural proportions to 
each other. 

Third, More Ready Digestibility— 
This quality in Evaporated Milk is 
due to two things: 

l Romegtigtion, The large fat 
globules of cow’s milk—designed 
by nature for the stomach of a calf 
—are broken up into particles as small 
as those in human milk. The fat in 
Evaporated Milk doesn’t cause the 
digestive disturbance which so often 
comes from ordinary milk. 
, Sterilization. The heat of sterili- 


zation causes the curds which form 


EVAPORATED MILK ASSOCIATION, 946 CONTINENTAL ILLINOIS BANK BLDG., CHICAGO 


any other food.” 







in the course of di- 
gestion of oo 
rated Milk to be 
soft and flocculent. 
It is not exaggeration to say that 
Evaporated Milk is as easily digested 
by baby as mother’s own milk, 
When mother’s milk fails, or at 
weaning time, Evaporated Milk pro- 
vides a food that is surely safe, easily 
digested, and wholesome. 
Evaporated Milk is not a prepared 
food. It is pure milk, concentrated. 
Nota thing is added to the pure milk. 
It is everywhere available at a cost 
no greater—in most places less— 
than that of ordinary milk, All 
grocers have it. 
Your name and address will bring 
you, without cost, further information 
about this extraordinary milk. 





























ned 
uch 
al.” 


ted 


r at 


June, 1929 


see it go on for a longer time 
under its present financial plan. 
1 think it would be a mistake to 
try to set it up as a foundation, 
at least at the present time. It 
needs to find its way and to 
maintain itself and to demon- 
strate that such a method of 
apparently well individuals can be 
a success.” 

How does the Life Extension 
Institute respond to the touch- 
stone of business success? I have 
already said that tte President, 
who is also chief stockholder, 
has served without salary since 
he was elected to that office 
some twelve years ago. Not only 
has he served without salary, but 
for ten years no dividends were 
paid on the stock of the Institute. 


Therefore the time devoted to 
its organization and the money 
invested in it returned nothing 
at all and represented a serious 
loss through the business waste 
of time and earning power and 
the failure of a fairly large in- 
vestment to return anything at 
all in the way of interest. 

After ten years of operation, 
the Institute, through its wide 
publicity, was able to earn, inter- 
mittently, dividends on its prefer- 
red stock. It has been repeatedly 
explained to the profession and 
to the public that for every dollar 
paid on the common stock two 
dollars must be paid to a board 
of trustees—composed of Mr. de 
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I’ the Life Extension Institute in Competition with the Profession? 
Continued from Page 11 


Forest, Dr. Emerson, and Prof. 
Fisher—to be used for philan- 
thropic health work. 

This provision alone applies a 
sufficient brake upon any exces- 
sive profits on the part of the 
stockholders and directors. As 
a matter of fact, no dividends at 
all have been paid on the com- 
mon stock and there are no pros- 
pects of any being paid for years 
to come. 

Is this the picture of an ordi- 
nary commercial organization? 

During the fifteen years that 
the Institute has been in exis- 
tence, it has paid in medical fees 
to physicians conducting this ex- 
amination work, $1,400,000. Also 
it has made contributions to 
philanthropic public health work 
of more than $40,000—most of 
this before the Institute assumed 
the payment of dividends to its 
stockholders. 

What ethical warrant is there 
for the Institute’s advertising? 
In this field of preclinical medi- 
cine the great task is to arouse 
the interest and enthusiasm of 
people for keeping well and for 
seeing their doctors before dis- 
ease is manifest. This is going 
contrary to human nature. It is 
the hardest thing in the world 
to sell. 

The practice of periodic health 
examinations cannot grow 
through a static and merely re- 
ceptive attitude on the part of 








Open all the year 





Chamberlin Vanderbilt Hotel 


Old Point Comfort, Virginia 
Located in the Most Historical Section of the United States 


Golf Every Day in the Year 


Eighteen-Hole Course Five Minutes from Hotel 
Medicinal Baths Department Complete in Every Detail 


American Plan 








Fortress Monroe, Virginia 





For Information and Literature Address: 
Luke Glennon, Manager 
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mummy the medical profession. It is the 
“== business of someone to educate 


the public and teach them that 
they must take the time and be 
willing to spend their money if 
they expect to get thorough ex- 
aminations. 

The Institute does not see itself 
as monopolizing service of this 
kind. It conceives its destiny to 
be that of a great demonstration 
center, accomplishing, through 
publicity and advertising, what 
the individual physician or even 
the medical society cannot hope 
to do. In its service to life insur- 
ance companies it has a special 
function and may justly hope for 
lan even greater development. In 
that field it is more than a demon- 
stration center; it is a great 
| health service institution. 
| The majority of those who come 
ito the Institute through our ad- 
vertising would not seek an ex- 
amination unless thus prodded. 
| They would not go to the family 
| physician or anyone else for these 
| examinations, but they might well 
| fall into the hands of quacks and 
icharlatans or cults and “isms”. 
| The Institute is advertising for 
| the whole medical profession. We 
believe that for every person in- 
duced to come to the Institute, a 
hundred have gone to their 
family physicians as a result of 
the money we have spent in 
advertising. In the year 1928 ap- 
proximately 100,000 people were 
advised after examination to go 
to the practicing profession for 
treatment. 

The Institute receives a good 
deal of criticism and complaint 
from its members because of our 
refusal to refer them to particu- 
lar physicians for treatment. We 
insist that they choose their own 
physicians and we give them a 
carefully prepared pamphlet in- 
structing them how to do so. They 
should experience no difficulty in 
following these instructions in 
any large community. 

As to the unfair competition 
with the general practitioner, the 
influence of the Institute’s work 
is, as a matter of fact, exactly the 
reverse. I do not claim, however, 
that the existence of the Life 
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Effective 
yet 
non-irritating 


An approved method of 
vaginal antisepsis 


N the treatment of such 

conditions as leucorrhea, 
vaginitis and cervicitis, the 
vaginal douche may often 
be clearly inadequate. At 
the same time, it is recog- 
nized that whatever anti- 
septic is employed must be 
non-irritating. 

In such cases, physicians 
have prescribed Vagiforms 
with marked success. Their 
carefully prepared base 
melts quickly at body tem- 
perature, and permits the 
active medication to remain 
in contact with the tissues 
for a sufficient period of 
time. Though effectively 
antiseptic, Vagiforms are 
non-irritating. Their con- 
venient shape permits the 
patient to insert them with- 
out difficulty. 


Vagiforms are recognized 
as of great value in cases 
of inflammatory vaginal 
conditions. They are pack- 
ed in boxes of twelve. We 
should be glad to send you 
a box without charge. Ad- 
dress Medical Department, 
The Norwich Pharmacal 
Company, Norwich, N. Y. 
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Many un- 
d erweight, 
delicate 
children 
need this 
addition to 
diet to 
make them 
thrive. 


ANY little fellows 
are underweight, 
undernourished, not do- 
ing well because of colds 
and sickness during the 
winter months. They 
need a pick-up to the diet, 
to help them on the road 
to sturdy, healthy, nor- 
mal childhood. 
This is where 
very many doc- 
tors advise Oval- 
tine. This deli- 
cious food-drink 
reinforces the 
diet, without put- 
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gestion. It is rich in vita- 
mins and essential miner- 
al elements, and the 
children never tire of it. 

Try Ovaltine at home. 
Grown-ups like it as well 
as youngsters. The cou- 
pon below will bring a 
regular size package to 
your home. 


Please send me, without charge, a regu- 
lar size package of Ovaltine. 
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Extension Institute is justified 
merely because it increases the 
income of physicians. 

Unless that increased income 
brings increased health and lon- 
gevity to the people served, this 
would be contrary to the public 
interest; and anything that is 
contrary to the public interest 
is not fundamentally in the inter- 
est of the medical profession, 
whatever might be the immediate 
financial advantage. 

An insurance policyholder who 
recently was re-examined at the 
Institute, stated: 

“It may be of interest to you 
to know that the result of my 
Life Extension Institute exami- 
nation in January, 1927, has 
benefited the medical profession 


—9 M. D.’s $517; 2 dentists, 
$132; laboratory service $70; 
drugs, $20.” 


The Institute received $5 for 
the service rendered. This is an 
example of the ruinous competi- 
tion of the Institute with the 
medical profession! 

I recall the instance of a woman 
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who came to the Institute for a 
health survey, and a pelvic con- 
dition was revealed requiring 
operation. She took her report to 
a prominent surgeon, on the ad- 
vice of her physician, who op- 
erated and sent her husband a 
bill for $2,000. The husband 
wrote me, asking if I thought 
the bill reasonable. 

I replied that I could not pass 
on that question; that it depended 
altogether on what value he 
placed on his wife’s life. The bill 
was paid. 

This is another example of the 
ruinous competition of the Insti- 
tute with the medical profession. 
The Institute received $25 for the 
examination! This is not an ex- 
ception but a common experience. 

Our records show that 50 per 
cent of the disabilities found on 
the first examination have been 
cleared by the time of the third 
examination. This could only be 
possible through the cooperation 
of the clinical profession. Inas- 
much as approximately 100,000 
people were advised, in 1928, to 
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Summer Problem No. 1— 
CONSTIPATION 


The greater loss of water from the body 
in hot weather due to perspiration is sel- 
dom replaced. Some habits do not change 

Constipation is the in- 
Chronic cases become ag- 


The cathartic habit is easily established, 


AGAROL 


mineral oil and agar-agar 
emulsion with phenolphthalein. 
it is palatable: 
alcohol or sugar is present to interfere 


Two regular size bottles are at your service 
for the asking. Send for them. 


WILLIAM R. WARNER & CO., INC. 
Manufacturing Pharmaceutists since 1856 


113 West 18th Street 
New York City 


It is not 
and no alkali, 

















Change of Flora 


Combats 
CONSTIPATION, 
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PREVALENT cause of chronic constipation is the 
presence of colon poisons from intestinal putre- 
faction which tend to paralyze the bowel. 

Changing the intestinal flora, therefore, not only sup- 
presses putrefaction by promoting the growth of benign 
acid-forming organisms such as the B. acidophilus, but 
tends to restore normal intestinal activity. 

The experiments of Distaso, Torrey, Rettger and 
others have shown that lactose and dextrin are, by far, 
the best foods for promoting the growth of these pro- 
~~ — in the colon. 

agoes qualities of both lactose and dextrin, minus 
Pt. objectionable features, have been combined in the 
palatable therapeutic food—Lacto Dextrin. 

The a tog story of the method of changing the 
intestinal flora by the use of Lacto Dextrin has been 
well described in the book, “A Practical Method of 
Changing the Intestinal Flora.” 

It also tells how to combine Lacto Dextrin with Psylla 
(plantago psyllium)—a plant seed which affords bulk 
and lubrication—in obstinate cases. 


Send for a copy and trial tins today. 











THE BATTLE CREEK FOOD COMPANY 
Dept. M E-6, Battle Creek, Michigan 


Send me, without cbliegion. trial tins of Lacto Dextrin and Psylla, 
also ony od treatise, “A Practical Method of Changing the In- 
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seek medical treatment, you can 
figure for yourselves what that 
means to the medical profession. 

It should be explained that our 
work lies in three fields. First 
and most important is the life in- 
surance field. We do not examine 
people who are applying for in- 
surance, but life insurance com- 
panies arrange with the Insti- 
tute to render these periodic 
health examinations to their 

licyholders, the company pay- 
ing us a fee for this service. 

Right here I wish to emphasize 
most strongly that all information 
derived from the examination of 
these policyholders is held as 
strictly confidential at the office of 
the Institute. Any reports to the 
contrary are utterly false. The 
Institute does not reveal to any 
insurance company the facts de- 
rived from these examinations. 
No insurance company has any 
financial interest in the Institute 
or any voice in its management. 

In our individual service, which 
is more extensive and is graded 
according to its scope, we serve 
about 15,000 people annually. In 
our industrial service, which is 
extended to employees of indus- 
trial and commercial concerns, 
we examine about 10,000 people 
annually. 

It will be observed that our 
work in the individual field is 
comparatively small. It is not the 
huge menace that haunts the 
dreams of some nervous physi- 
cians in this city. 

The fact that we have approxi- 
mately 10,000 examiners on our 
lists—picked physicians in their 
communities; the further fact 
that practically every important 
medical teaching center in the 
country is represented on our 
Hygiene Reference Board; and 
the still further fact that we have 
effected a substantial reduction 
in mortality among those taking 
our examinations — which could 
only be effected through the co- 
operation of the practicing medi- 
cal profession—convinces me that 
the majority of progressive physi- 

















cians in the country are in favor 
of the Institute. 











PRESCRIBE 





“ALKALITHIA” 


AS THE IDEAL RENAL 
ELIMINANT 


Get rid of Uric Acid and 
correct the Acidosis before 
beginning treatment for 
Arthritis, Gout or Rheuma- 
tism. 


KEASBEY & MATTISON 
COMPANY 
Ambler, Penna. 


Write for free supply of U.S.P. 
Blue Litmus Paper 
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ORAL TREATMENT 
of 


Infectious Arthritis 


Among arthritics there is invariably a large per- 
centage of patients whose advanced age, weak physical 
condition or poor veins make intravenous therapy 
impossible. 


For such patients we have prepared the calcium salt of 


O-IODOXYBENZOIC ACID 


as the most efficient for oral administration. 


ERED 


Calcium Ortho-Iodoxybenzoate (OXOATE “B”) is an 
efficient analgesic for arthritic pains. It will often 
reduce swelling and muscle spasm, and its ingestion 
is seldom followed by any unpleasant reaction. At 
the same time it is more valuable as a palliative 
than aspirin, salicylates, etc. 


@ 


Calcium Ortho-lIodoxybenzoate is now being 
marketed under the name of 


OXO-ATE “B” 


(For Oral Administration) ‘ 
In bottles containing 24 half gram capsules (four weeks’ treatment) 


ran 


Samples and literature upon request. 
(Department M) 


SMITH, KLINE & FRENCH CO. 
113 North Fifth Street Philadelphia, Pa. 
Established 1841 
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SENESCENCE 


The advance of old age often brings in its train 
a disordered condition of the nervous system, 
general debility and impaired vitality. In such 
conditions it is of paramount importance to 
produce a more optimistic mental attitude in 
the patient. 


Eskays 
Neuro PHospHates 


is an ideal tonic for the aged and those suffer- 
ing from mental depression. It is an excep- 
tionally palatable combination of the glycero- 
phosphates and does not weary the patient on 
continued use. It assists in correcting disord- 
ered nerve-cell function, improves the appetite 
and imparts fresh vitality and “tone” to the 
system. 
Eight and Sixteen Ounce Bottles 


SMITH, KLINE & FRENCH 
COMPANY 
Established 1841 

105 N. 5th St. Philadelphia, Pa. 


Manufacturers of ESKAY’S FOOD 
OXO-ATE and OXO-ATE “B” 











A department in which to find ead 
on where to go and how to get there 


Programs of the Kursbureau of 
the Medical Faculty University 
of Vienna: These are published 
in German and can be secured 
from the Austrian Tourist Office, 
574 Fifth Avenue, N ew York City. 


Hawaii: A detailed schedule of 
fares and sailings from San Fran- 
cisco, Seattle, and Portland. Sent 
by the Matson Line, 535 Fifth 
Avenue, New. York City. 


Medicinal Springs of South 
Africa: An interesting booklet 
containing information as to the 
medicinal virtues of the springs 
in South Africa. Write to South 
African Government Bureau, 11 
Broadway, New u ork City. 


Along the Union Pacific Sys- 
tem: Those who have ever felt 
any urge to travel in the West 
will probably buy a ticket on the 
strength of this booklet, which, 
incidently, contains a good geo- 
graphical guide. Published by 


P, 


Large and 
Small Tubes 


Union Pacific System,. 148 So, 
Clark St., Chicago, Ml. 
* * 


Tours and Cruises Visiting 
Sweden in 1929: A detailed list offp 
these trips is compiled and offered 
by Swedish State Railways Travel 
Information Bureau, 551 Fifthie, 
Avenue, New York City. p 


Travel Tips: An 88-page book,—. 
full of vacation suggestions. Our 
copy comes from Simmons Tours, 
1328 Broadway, New York City, 


Vacation Voyages to Nassau- 
Havana-Miami: A schedule of the 
all expense twelve-day cruises 
from New York to Nassau andi 
Havana. Offered by: Munson 
Steamship Lines, 67 Wall Street, 


New York City. 
* * & 


Summer Tours: An interestingi,. 


folder giving detailed accounts 

of tours to Stockholm and vicin-™ 

ity for the summer of 1929. Write 
(Turn to Page 81) 
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“THE IDEAL ANTIPHLOGISTIC” 


A valuable aid in the treatment of 


BOILS and ULCERS 


Liberal Sample on Request 


EIMER & AMEND, Distributors, 


205 Third Ave., New York 





eS pemes and Cruises 
Cont. from Page 76 


; Swedish American Line, New 


* 


Alaska: An 8x11 booklet with 
fy illustrations, and a 
du e of tours and rates, from 
ich you can take your choice. 
for your copy write to: E. E. 
elson, Passenger Traffic Man- 
ger, Northern Pacific Railway, 
St. Paul, Minn. 
* 8 
, nee tl A booklet 
estions for the prospective 
aoier to Germany. Received 
om North German Lloyd, 3 
Broadway, New. York. 


Pacific Sante A icin of es- 
sorted tours through the National 
Parks and to the Pacific North- 

told about in a booklet re- 
ceived from Thos. Cook & Son, 

85 Fifth Avenue, New York. 


Tourist Third Cabin to Europe: 
Showing the surprising comforts 
nd ge of a trip by this 
popular ocean service. Write to 
unard Line, 25 Broadway, New 


s* + # 


Autocars P. L. M.: A com- 

plete schedule of motor services 
hout France, printed in 

} Received from Agences 
merales. de Voyages, 701 Fifth 

Avenue, New w York. . 
Tours to * Washington: Some 
bopular trips to the Capitol, over 
ihe lines of the Baltimore & Ohio. 


Their address is 122 East 42nd 
Street, New York. 
* * * 

Pretoria: A booklet on the ad- 
ministrative capital of the Union 
of South Africa, with pictures 
of places of amusement, business 
sections, and historical spots. 
From: South African Government 
Bureau, 11 Broadway, New York 


City. a 


Three National Parks: A beau- 
tifully illustrated booklet telling 
about the three national parks, 
Zion, Grand Canyon, and Bryce 
Canyon. Quite a few of the illus- 
trations are in natural color. 


Published by Union Pacific Sys- 
tem, Omaha, Nebraska. 


Motor Cruise Through France, 
Italy, and Switzerland: A folder 
with rates, sailing dates, and 
amusements, describ ing “Europe 
from a motor car.” Sent on re- 
quest by Varsity Voyages, 113 
West 57th St., New York City. 


Europe, Summer Season, 1929: 
A timetable of te of all lines 
and all steamers. ublished by 
Charles A. Joley & Co., Inc., 1006 
Steinway Hall, 113 West 57th 
Street, New ork City. 


Mount McKinley: A few facts 
and pictures on the National 
Park, contained in a circular re- 
ceived from the Alaska Railroad, 
—~_; Interior Bldg., Washington, 








NEPENTHE 


Carmiuative, Antispasmodic, Sedative 
A superior Summer remedy in all complaints of the stom- 


ach and bowels. 


‘Composed “of ° 


y. root, nutgalls, 


sodium bicarbonate, ginger, and prickly ash bark an avskillful . 


blend with choice aromatics: 


(Physician’s sample free upon request.) 


Prepared only by 


THE TILDEN COMPANY 
harmaceutical Chemists since 1848 


New Lebanon, N. e 


St. Louis, Mo. 
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Professional Evidence 


“It is an efficient laxative and antacid. But I want to 
call attention to another sphere of usefulness—as an ex- 
ternal application in skin diseases. I have cured several 
cases of Chronic Eczema which resisted all other forms 
of treatment, cases which ranged from 2 to 28 years in 
duration. The external application in connection with its 
internal use works wonders.” P. C. J., M.D. 


Magnesia-Mineral Gil e) 
HALEY 


Accepted for N.N.R. of the American Medical Association 
formerly HALEY’S M-O MAGNESIA OIL 


A permanent, uniform, unflavored emulsion of Milk of 
Magnesia and Mineral Oil. 


Lubricant — Laxative — Antacid 


Physicians have reported and endorsed its use in 
Gastro-intestinal Hyperacidity, Gastric or Duodenal Ulcer, 
Obstipation, Intestinal Stasis, Autointoxication, Colitis, 
Hemorrhoids, Pre or Post Operation, Pregnancy and Ma- 
ternity, Infancy, Childhood, Old Age. 


Dentists recommend it as an effective 


ANTACID MOUTH WASH 


FORMULA: Each tablespoonful con- 
tains, 
Magma Mag. (U.S.P.) 3iii 
Petrolatum Lig. (U.S.P.) 3i 


Generous sample and literature on 
request. 


Watch Your Mail for the Wall Chart, 
“EULOGY OF THE DOCTOR.” 


THe Hatey M-O Company, INc. 
Geneva, New York 

















me, 1929 


8&3 


The Doctor and His Investments 


Continued from Page 25 


ervoir of advice, they are noth- 
more than adjuncts to pools, 

i they are ethically in the po- 
tion of breaking faith with cli- 
s. They sometimes tell the 
ents that they are interested, 
give the impression that they 
interested in obtaining the 
me results as their clients. In 
ity, they are frequently taking 
opposite position in the 


et. 
One operator talks over a chain 
radio stations on general eco- 
mic subjects, and in the course 
his talk subtly recommends a 
ngle stock, on which it is 
ged he has a call. 


It is said 


He is ore to be content 
rofit on a large 

n such instances, 

stock is artificially 


boosted by temporary yeast, the 
share soon tends to drift back to 
its natural level, but by that time 
a nimble manipulator is already 
out. 

Another tipster has sought 
clients among the banks, capital- 
izing the name of a banking 
official with wide contracts among 
country bankers. 

Bucket shops thrived prior to 
1921 by catering to small op- 
erators with whom the legitimate 
brokers did not care to bother. 
Then New York Stock Exchange 
firms as a matter of duty grad- 
ually welcomed in the little  fel- 
low. In recent weeks, however, 
there has been a reversal, partly 
as a result of the Federal Re- 
serve policy of credit restriction. 

Most New York Stock Ex- 
change firms have already an- 
nounced that they will not accept 
marginal orders for the purchase 
of fewer than twenty-five shares 
of a single stock, and have tended 








in over 75% 








May we send you 
the recent clinical evidence on 


Trade FARASTAN Mark 
MONO-IODO-CINCHOPHEN 


(Patent Applied For) 


An analysis of 488 Cases of Arthritic, Rheumatoid 
and Neuritic conditions showed a favorable response 
under FARASTAN treatment. 


Write for analytical chart of this evidence, and 
full size package of FARASTAN. 


THE FARASTAN COMPANY 


137 South Eleventh Street 


The Laboratories of 


Philadelphia, Pa. 
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O AHEAD, London, here’s 
your party.” And at two 


o'clock in the morning the voice of a 
family physician in New York 
brought confidence and assurance to 
a distraught father in London. His 
daughter was ill in a London hospi- 
tal. A decision had to be made be- 
tween an operation and a prolonged 


course of treatment. The father no 
doubt had full confidence in the at- 
tending physician, but quite natur- 
ally he sought the friendly counsel 
of his own family doctor before 
sanctioning one course or another. 


A richly deserved confidence, this, 
that reaches across three thousand 
miles of night for comfort in the 
voice of an old friend. A confidence 
inspired by long association and sage 
counsel in other times of need. And 
on the doctor's side, too, a full 
measure of confidence prompted his 
unhesitating decision. Confidence in 
his colleague's skill, to be sure, and 
assurance that this skill need not be 
set at naught by subsequent infection. 


For the strict observance of pre- 
Operative asepsis opposes a depend- 
able barrier to infection, and the use 
of modern antiseptic agents not only 
has a large part in keeping the field 


free from harmful bacteria, but off 
encouragement to the tissues in hea 
ing. A truly modern antiseptic 
Zonite. It is modern in its efficieng, 
and in the confidence its use brig 
to the profession. 


This modern weapon against in 


tion is an electrolytically prepamiay, 


solution of sodium hypochlori 
Zonite has a phenol coefficient Mai 
over 3.00 and the method of mg = 
facture insures stability with a ch 
rine content of 9.00 to 10.00 gramr 
per litre. Its strength is thus ampge 
to cope with the most stubborn fon 

of germ life. 


Zonite is practically permanent, 
uniform strength and always re 
for use. It is mildly alkaline in acti 
and hypertonic. Its non-toxic 4 
non-irritant properties especially: 
ommend it for the varying technig 
of antisepsis in medical practice. 
is used with confidence because 
germicidal power is always depe 
able and its use entails no damage 
tissue. A bottle of Zonite and p 
fessional literature containing 
gestions for its use will be sent up 
request. Zonite Products Corpoiie 
tion, 250 Park Ave., New York, N 








» boost marginal requirements 
odd lots to about 40 per cent. 
his policy tends to eliminate 
shoestring operator. 
What will become of him? As 
matter of public policy, he can- 
st afford to speculate, and should 
discouraged from doing so. Yet 
hrowing him out of legitimate 
okerage offices creates a new 
mand for bootleg or bucket shop 
perations. 
The vigilance of the Attorney 
Meneral and of the Better Busi- 
ss Bureau in New York has 
Miscouraged the reopening of out 
d out bucket shops, but other 
gencies have sprung up to cater 
fio the individual of slender means 
of speculative proclivities. 
Fake partial payment schemes 
have been concocted, and the use 
‘Mf puts and calls has been widely 
Mxploited by direct mail use of 
cker lists. There is a legitimate 
se of puts and calls as insurance 
gainst market operations, but 
ihe legitimate vendors of puts and 
alls, broadly speaking, are not 
hose who conduct public cam- 
aigns. 
Experienced operators buy only 
uts and calls which have been 
mdorsed by Stock Exchange 
. A eall is a privilege, ex- 
mded for a definite period of 
‘ime, usually thirty days, to ac- 
aire stock of the vendor at a 
ipulated price, usually about 
hree points away from the 
arket price prevailing when the 
otract was drawn up. Its chief 
wamsurance value is as a hedge 
gainst a short sale. 
| Conversely, a put is a privilege 
o sell a given amount of stock 
ithin a stipulated period at a 
tated price, and is usually pur- 
hased as a hedge against stock 


e entirely unsuited to the in- 
stment needs of the individual 
small means. 
Nevertheless, catering to the 
ecrudescence of the speculative 
mpulse in all classes of society, 
seudo put and call brokers, deal- 
g largely with strangers 
hrough the mails, have offered 





FREE to 
Physicians 


Booklet on composition, 
poceett and usesof the 
mproved Nestlé’s Food, 


repared by Helen L. 


‘ales, formerly research 
chemist and nutritional 
worker at the Babies’ 
Hospital. Mail coupon 
below for free copy. 


anti-rachitic 


milk modifier 
for the bottle-fed baby 


HE Improved Nestlé’s Milk Food, 
prepared with equal parts of fresh 
cow’s milk and water, provides an ideal 
balance of protein, fats, mixed carbo- 
hydrate and mineral salts for the nor- 
malinfant. Its special advantage over 
ordinary milk modifiers lies in the su- 
periority of the mixed carbohydrate 
from the standpoint of easy digestion 
and in its high vitamin content — par- 
ticularly as regards the anti-rachitic 
Vitamin D. 
In special cases where the infant does not 
tolerate fresh cow’s milk well, the use of the 


Improved Nestlé’s Milk Food, tepared with 
water only, hasgiven highly osdiineunee results. 


For samples of the Improved Nestlé’s Milk 
Food, booklet and celluloid feeding table cal- 
culator, mail coupon below. 


ESTLE’S 
_milk food 


Nestte’s Foon Co., Inc., Derr. 17-F-6 
2 Lafayette St., New York City 
___ Samples of the Improved Nestlé’s Food 
___Celluloid feeding table calculator 
___ Booklet by H. L. Fales 
Please send supplies checked FREE to: 


Name 


Address 
SE RINE en ane ee 
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There are strong objec- 


Leaves from a tions to the administration of 





massive doses of soda or other 











Therapeutic 











Notebook! 
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single alkalis in acidosis or 
hyperacidity — the thera- 
peutic dosage has to be con- 
stantly increased and there is 
a danger of setting up an 
alkalosis. 


The moresatisfactory treat- 
ment for quick and safe relief 


is the use of the balanced alkalinizing agent — 
BiSoDoL. 


BiSoDoL is a scientific combination of the 
sodium and magnesium bases with bismuth, 
digestives and flavoring. 


BiSoDoL is proving its value as a satis- 
factory antacid in gastric hyperacidity with 
sour stomach and acid eructations after meals. 
It is also éffective in the relief of cyclic vomit- 
ing in the morning sickness of pregnancy. 














Write for sample container and literature. 


BiSoDol 


The BiSoDoL Compa 
130 Bristol Street, Dept. 
NEW HAVEN, CONN. 
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seemingly available avenue for 
ling individuals with high 
but slender financial re- 
to “play the market.” The 
] price for a put or a call 
100 shares is about $137.50. 
wide appeal of the privilege 
based on misunderstanding. 
buyer, instead of recognizing 
t the call gave him the privi- 
to purchase and pay for 106 
s of stock which he couldn’t 
ord, frequently acted under the 
isapprehension that the put and 
ealer would settle on differ- 
, instead of making an actual 
ivery of securities. 
For example, if the call was to 
stock at 110 and the stock 
ithin thirty days went to 112, 
lay buyer expected the dealer 
send him a check covering the 
erence between the call price 
d the market price. In order 
stimulate business, the put 
d call broker frequently would 
d his check to settle differ- 
, when they were small. But, 
the market went radically 
inst the dealer, he would in- 
+ on a literal interpretation of 


87 


the contract, which gave the hold- 
er the right to buy and pay for 
stock. Usually the small and un- 
informed buyer lacked the funds 
with which to comply with his end 
of the agreement. So in prac- 
tice, it became a “heads I win, 
tails you lose” game for the so- 
called put and call brokers. 

Another abuse “was in the wide- 
spread distribution of printed 
sheets with quotations of put and 
calls. Ignorant buyers would send 
along funds on the basis of the 
quoted rates, and then the dealer 
would radically boost the rate. 
For example, if the printed list 
quoted a call three points above 
the current market price, the 
dealer, in making out the con- 
tract, would change to six points 
above. Prices, of course, were 
subject to change without notice. 

Another abuse lay in the fact 
that many of these operators 
were financially unable to ful- 
fill obligations which they were 
incurring to the public. 

In commenting, on changing 
fashions in the methods of those 
who lurk in the shadow of legiti- 
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ependable 
roducts 


MYODINE 
IODOTONE 
PHOSPHORCIN 


_ Myodine is a new preparation of 
iodine for use as a mouth wash and 
gargle. 


_ Todotone is a glycerole of hydrogen 
iodide and is indicated where iodine 
is suggested for internal administra- 
tion. 


Phosphorcin is a reliable prepara- 


tion o 
nux and pepsin. It is 


the glycerophosphates with 
indicated 


where a general tonic is suggested. 


IMER & AMEND 


Selling Agents 


Est. 1851 Inc. 1897 
205 Third Ave., New York 


Sample will gladly be sent 
to the profession. 
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Patient Types .. . 
The Convalescent 


Duame the period of convalescence, Petrolagar is prescribed with great 
success. It mixes thoroughly with bowel content, mechanically protecting 


the delicate membrane as does the natural mucus. 

Petrolagar avoids any apprehension or anxiety as to bowel function 
during the days when the patient is slowly regaining strength. 

Petrolagar is an emulsion of 65% (by volume) mineral oil: with the 
indigestible emulsifying agent, agar-agar. 





Petrolagar 
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Petrolagar Laboratories, Inc., 
46 Lake Shore Drive, 
ey Ill. 
Gentlemen: — Send me copy of “HABIT 
(of bowel movement) and specimens of Petrol 
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mate finance, H. J. Kenner, gen- 
sral manager of the Better Busi- 
hess Bureau, of New York City, 
m his recent annual report, said: 
e year has witnessed the pass- 
ng of many of the old devices 
hat have been used to trap un- 
ary investors. The fraud op- 
ators have learned that the pub- 
is becoming enlightened about 
heir schemes and the authorities 
ave found ways to apply the 
xisting laws against them. Tak- 
ng the place of the tipster sheet 
stem, in the past year, former 
yindlers have turned their at- 
ntion to the exploitation of small 
ock speculators by a device that, 
legitimate, might be described 

s a public pool. 
“Such an operator builds up a 
fientele through the medium of 
ensive mail advertising con- 
ining so-called disinterested ad- 
ice on standard securities which 
given usually -gratis. At an 


ppropriate time, he gets an op- 
fion at a favorable price on a 
considerable block of the stock of 


corporation whose _ securities 
have narrow distribution. He 
hen sends out telegrams urging 
is followers to purchase this 
icular stock. The concerted 
bying thus created boosts the 
arket price of the stock and the 
yperator exercises his call and 
isposes of his stock in the open 
arket at an enhanced price. 
“He handles none of the pub- 
’s money, but sometimes to dis- 
m suspicion he requests his fol- 
lowers to pay him a percentage 
f their profits from his ‘advice’. 
is seldom that profits accrue to 
these followers, because the effect 
f the artificially stimulated buy- 
ng lasts but a brief period and 
price of the stock usually 
nds its proper level when the 
oncerted buying is over. This 
all in market price is usually ex- 
ited by the selling of the stock 
y the operator when he has ex- 


# ercised his option. 


cece ee 


2 oeceett 





“Another tendency evident re- 
cently has been the abuse of the 
words ‘bank’, ‘bank shares’ and 
combination terms such as ‘banc- 
Shares’, ‘bancorporation’, etc., 
which convey the impression to 
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DUO-SEPTUBES 


Germicidal Jelly 
for 
Vaginal Antisepsis 
Convenient and Compact 


Tube and rubber nozzle for 
individual treatment. A highly 
antiseptic, non-irritating, non- 
poisonous therapeutic formula. 

Order thru drug 
jobber or physicians 
supply house. Spec- 
ify if necessary, the 
physicians package 
with R label. 


GRAPE 
CAPSULE CO., 


Laboratory, 
Allentown, Pa. 











RADON 


(Radium Emanation) 
in 
GOLD and GLASS Seeds 
also 
STANDARD SIZE 
NEEDLES and TUBES 
—o-- 
Quick Delivery to all parts of 
United States and Canada 


—>— 
STANDARD 
CHEMICAL COMPANY 


No. 1 East Forty-second Street 
* New York City 


Send for detail:d information 
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THE STANDARD 


Es) LOESER'S INTRAVENOUS SOLUTIONS I 


CERTIFIED 
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Dextrose Intravenously 


A review of the literature on the subject of the 
intravenous administration of Dextrose (d-Glucose) 
reveals its extensive and successful employment in 
the following indications: 


Pneumonia, toxemia of pregnancy, acute infec- 
tions, gonorrhea, glaucoma, epidemic encephalitis, 
post operative conditions, heart diseases, circulatory 
disturbances, acidosis, shock and conditions of star- 
vation and dehydration, skin diseases and varicose 
veins. 


Avoid reactions by using the STANDARD 
BRAND. 


Loeser’s Intravenous 
Solution of Dextrose 


In ampoules, 50 c.c. contain 25 Gm. 
In ampoules, 20 c.c. contain 10 Gm. 


A comprehensive compilation entitled “Sympo- 
sium on the Intravenous Administration of Dex- 
trose” will be forwarded to any physician upon 
request. Simply fill in the coupon below and a com- 
plimentary copy will be mailed immediately. 


LOESER LABORATORY 
22 West 26th Street, New York, N. Y. 
Gentlemen: Please send me a copy of your “SYMPOSIUM ON 


THE INTRAVENOUS ADMINISTRATION OF DEX- 
TROSE.” 
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he purchaser that the projects 
are connected with banking in- 
iBstitutions. 

“In many instances, corpora- 
tions bearing high-sounding bank- 
ing titles are in no sense banking 
institutions nor do they have any 
sal claim upon the title except 
hat they may use a portion of the 
\Emoney, obtained from the public 
Ifby the sale of their corporate 
stock, to purchase bank stocks. 
1'The vendors of these securities 
know that it is very easy to con- 
vey the impression, without actu- 
ally claiming it, that their con- 
eerns are under the supervision 
of State banking departments. 
The use of such titles also pro- 
vides the telephone salesmen who 
vend these securities with an op- 
portunity to trade upon the ad- 
nmces in the market price of 
bank stocks and ‘high pressure’ 
prospects into a purchase of the 
yvendor’s corporate shares. In- 
vestigation is under way into the 
ivities of a number of these 
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Ups and Downs 


-a monthly review by the 
financial editor 

The continuance of abnormally 
high interest rates makes mar- 
ginal trading singularly hazard- 
ous, and renders outright pur- 
chases relatively more active even 
than is normally the case. With 


numerous issues still overexploit- 


ed, the new buyer must discrimi- 
nate carefully and act in accord- 
ance with sound advice. 

a * * 

In respect to safety of prin- 
cipal and income return, the rails 
continue relatively more attrac- 
tive than the industrial and the 
public utility shares, in -vhich 
speculation has centered. There 
are indications that railroads will 
attain a new peak in net in- 
come this year, if general business 
holds up. Accordingly, most of 
the well seasoned, dividend pay- 
ing railroad shares may be picked 
up by prudent investors with 
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Pd BS, 


Following the trend of modern 
opinion, we have decided to change 
our trade name from “Pneumo- 
Phthysine”’ to 


—_ 


This will continue to be the same 
reliable preparation with the same 
formula—the only change being the 
spelling of the name. 

Write for a sample of this reliable 
product with the new label. 


@ FORMULA 


Guaiacol 2.6. Formahn 2.6, 





Creosote 13 02, Quinine 2.6 
Methy! Salicylate 2.6. 


Clycerine and Aluminum Sih. 


cate, qs 1000 parts. 


NUMOTIZINE, Inc. 
220 W. Ontario Street 
CHICAGO 
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funds available. At this writ- 
ing, the Baltimore & Ohio, The 
Chesapeak & Ohio, and the Ca- 
nadian Pacific are raising new 
capital through the sale of new 
stock on rights to present share- 
holders. Most American rail- 
roads could improve their capital 
structure by relatively increasing 
their shares and decreasing their 
proportion of bonds. Present 
conditions are favorable to such 
an adjustment because it is diffi- 
cult for the railroads to sell 
straight bonds in this market. 
The Atchison, Topeka & Santa 
Fe, The Southern Pacific, and the 
Missouri Pacific compromised by 
offering bonds with conversion 
features or stock purchase war- 
rants. 
* * oe 

Although the immediate out- 
look for the industry is still 
clouded with uncertainty, many 
of the stable oil stocks are selling 
at uninflated prices. 


In the midst of prosperity, sev- 
eral individual industries have 
been depressed. The sugar trade 
has been especially hard hit. Coal, 
textiles, and leather have also 
failed to participate in the good 
times, and are especially hard hit 
k= the burden of rising interest 
rates. 

+ * * 

Irrespective of the short term 
speculative position of good bonds, 
which reflect changes in interest 
tates, they are attractive at cur- 
rent prices to those who are in 
need of safety of principal and 
a reasonably large return on their 
capital. A paradox of the present 
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financial situation is that safe 
bonds yield far more than specu- 
lative stocks. That is because 
stocks have been selling at prices 
which liberally discount hopes 
for future benefits. | 


High prices should not blind 
those who are looking far ahead 
in their financial plans to the 
desirability of including in their 
portfolios securities of the strong- 
est and best managed industrial 
and public utility concerns. There 
is no automatic footrule as to 
what is a fair price, since the 

quation includes the unknown 
factor of future prospects as to 
which each individual must make 
up his own mind. 

One sagacious firm under ex- 
isting circumstances encourages 
its clients to enter good until can- 
celled orders to purchase a se- 
lected list of the best grade of 
stocks below prevailing prices. 
Sometimes their expectations of 
reactions, which create buyin 
opportunities, are not fulfilled, 
but in a number of stocks their 
orders have been executed on days 
of excited public liquidation, 
when the crowd suddenly becomes 
seized with fears concerning the 
market outlook. 

On such days of nationwide, 
emotional stirs, when public sell- 
ing is rampant, the observer, re- 
membering that there is a buyer 
for every stock that is sold, won- 
ders who are the buyers. Such 
canny investors, who placed their 
orders in advance, are among the 
buyers. Industrialists anxious to 
effect mergers also frequently 
wait for such occasions to begin 





Dimazon Ointment 


(Accepted by the American Medical Association) 


Non-staining—Odorless—Non-irritating. 
Hastens rapid epithelial growth and the formation of healthy 
and durable integument. This beneficial action makes Dimazon 
Ointment an extremely valuable agent in all skin-affections. 
Samples and Literature on Request 


Nothing better for Sun Burn 


Heilkraft Medical Co. 


Boston, Mass. 
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Your Special Train 


Ly. Chicago, Sunday, June 30 at 10:35 A. M. 
Ly. St. Paul, Sunday, June 30 at 10:55 P. M. 
Lv. Minneapolis, Sunday, June 30 at 11:50 P. M. 


Special train service direct to Portland and also to Portland via 
Yellowstone Park has been arranged for members of the Ameri- 
can Medical Association exclusively. 

If you were planning a trip for pleasure alone, you couldn’t im- 
proveon these plans! A special train at low summer excursion rates. 

You can leave Chicago, June 30 on the A. M. A. Special—spend 
4% days in Yellowstone - travel 2000 miles over the famous scenic 
route of the Northern Pacific (28 ranges of mountains, 1406 miles 







































of rivers) and reach Portland at 7:00 o’clock Monday morning, on 
July 8, in time for the Convention. te 
If you cannot leave as early as June 30, we invite you to join In 
another special A. M.A. party, which leaves Chicago yal 5 and Ww 
travels fast and direct to Portland, arriving 7 A. M., July 8. vi 
We'll take care of every detail of your convention trip for you 
if you wish. We can suggest many interesting return routes. . 
Please mail the coupon for free book- 
lets and complete information. th 
Northern Pacific Ry. . 
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to buy for control. Bankers with 
ial pets also sometimes buy 
‘to support their issues and pro- 
tect their market. 
_ Also operators, who foresee 
"special favorable developments in 
individual issues in which they 
already have a stake, keep a re- 
serve buying power to take 
advantage of breaks to accumu- 
late additional shares and lower 
the average cost of their holdings. 
Moreover, those who anticipated 
the decline and sold short fre- 
quently come into the market as 
buyers after the break has taken 
place in order to cover their com- 
mitments, and turn their paper 
profits into realized cash. 

I hesitate to recommend as a 
general practice placing good un- 
til cancelled orders below the 
market. Such a policy can only 
be wisely followed by well in- 
formed or well advised individ- 
uals. For others, it has the danger 
of possibly cultivating a specu- 
lative habit—of creating an in- 
terest in price, rather than in- 
trinsic values. For those who feel 
unable to withstand speculative 
temptations, it may be wisest to 
invest funds in good securities at 
whatever market prices are pre- 
vailing, relying on the long term 
growth of the country ultimately 
to validate their purchases. 

Such continuous buying through 
the years will tend to average 
up benefits of waiting for bear 
markets in which to buy and bull 
markets in which to sell. Yet the 
long term buyer at any price level 
must recognize that he must bide 
his time and wait if he intends 
to get out whole. The investor 
cannot expect to buy at the height 
of a speculative boom, and then 
be in a position to turn his com- 
mitment into cash at any time in 
the near future without suffering 
a loss of principal. 

At times, like the present, when 
the market has become highly 
° selective in character, the inex- 
perienced investor might well pro- 
“| ceed to invest by proxy by turn- 
f ing over his funds to experienced 
‘ and reliable operators of discre- 
tionary investment trusts. But 
it is important to select trusts 
wisely. 
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Vaginal Douching 


to be effective must be thorough; 
to be thorough, must be vigorous; 
to be vigorous and without dan- 
ger of shock to the external os 
of the cervix suggests immedi- 
ately the use of that vaginal 
syringe which gynecologists have 
found most satisfactory from 
every standpoint ;—the 


MARVEL 
WHIRLING SPRAY 


A complete description of the field of 
usefulness of the vaginal douche is given 
in the professionally written “Standard 
Practice of the Vaginal Douche.” A free 
copy will be mailed on request. 

All reliable druggists can fill your pre- 
scription for the genuine Marvel Whirl- 
ing Spray. We make a special price to 
physicians for private office practice. 


The Marvel Co. Dept. ME 6-29 
P. O. Box 1911, 

New Haven, Conn. 

Gentlemen : 

Kindly send me a (Marvel Whirling 
Spray) or (copy of your  bookiet, 
“Standard Practice of the Vaginal 
Douche”). 
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fF: department whose purpose is to help physicians 
keep in touch with current literature and samples 


Evaporated Milk: An increasing 
amount of clinical observation 
and laboratory research is being 
carried on with evaporated milk. 
Information concerning the re- 
sults of research and a full list 
of publications will be sent upon 
request. Write to: Evaporated 
Milk Association, 231 South La 
Salle Street, Chicago, Illinois. 

* 2 @ 

Supposodines: Samples and 
literature on this new iodine sup- 
pository for rectal and vaginal 
use are offered to physicians by 
Loeser Laboratories, 22 W. 26th 
Street, New York City. 

ee ¢ @ 

Mechanics of the Intestine in 
Relation to Diet: A paper by O. 
Boto Schellberg, reprinted from 
The Trained Nurse and Hospital 
Review. Published by Schellberg 
Mfg. Co., 172 Chambers St., New 
York City. 


Constipation in Infancy: This 
—— and liberal samples of 
ellin’s Food will be sent to 
agg upon request, by Mel- 
in’s Food Co., 177 State Street, 
Boston, Mass. 
* ¢ @ 

Some Alkalol Uses: Interesting 
information on the practical value 
of Alkalol, with samples, is off- 
ered by Alkalol Company, Taun- 
ton, Mass. 


Palatable Foods for Diabetics: fh 
An interesting little pamphletfp 
containing some appetizing 
recipes for diabetics. Write to: 
cena Bros., Ogdensburg, N, 


Blood Clinical and Laboratory}, 
Diagnosis: A 160-page book byfing, 
Henry Irving Berger, giving the 
latest and most generally ap- 

roved methods in this field}, 

andy for reference. Copies sent? 


eee 

Urinary and Internal Antisep- 
sis: A seven page booklet on this 
subject is published by the Cysto-¥¥ 
gen Chemical Company, Inc., 220 
36th Street, Brooklyn, 4 

* 8 « 

Acadona: Literature on the use 
of Acadona in the treatment of 
boils, furunculosis, acne and other§}} 
staphylococcic infections. Writef 
to: The Poloris Company, 87 East} 
130th Street, New York City. 

* ¢ «@ 

Diagnostic Aids: A 63-page = 
booklet containing examples off] ' 
X-ray films taken in the radio 
logical department of the Na 
tional Pathological Laboratories, 
3745 Pittsfield Building, 55 East 
Washington St., Chicago, Illinois. 

Turn to Page 97) 
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his Month’s Free Literature 
Continued from Page 96 


The Audotor: Describing a 
principle in the relief of 
mon, or progressive, deafness, 

mith a full explanation of the 

ipparatus. Some of the facts are 

nirtu ay astonishing. Write the 

feneral X-Ray Company, Park 
e Building, Boston, Mass. 


* * * 


Mercurochrome and Its Bac- 
jal Activity: An exceptionally 
ell prepared booklet containing 
number of microscopic plates 


etics: 
‘HHynson, Westcott 
iphiet Ppaltimore, Md. 
x * & 
Cardiovascular-Renal Disease: 
[Literature and a sufficient quan- 
tity of Anasarcin (Scillodin) to 
make clinical tests are offered by 
the Anascarcin Chemical Co., 


Dunning, 


Offered by Johnson & Johnson, 
New Brunswick, N. J. 
* * & 


Full-sized Wheatena: To phy- 
sicians who have not used 
2m§Wheatena or who wish to get ac- 
quainted with it again, a full- 
sized package will be sent by The 
Wheatena Co., Rahway, N. J 


The Bridge Across the Chasm: 
A series of straightforward talks 
on life insurance, by Henry 


Bruere. Available by writing the 

Metropolitan Life Insurance Co., 

One Madison Avenue, New York. 
e €¢-2 


Typical Medical Uses of the 
Carbon Arc: A compact resume 
based on extracts from the liter- 
ature, all grouped in a handy 
book of 24 pages. Write to: Na- 
tional Carbon Company, Cleve- 
land, Ohio. ; 

Solar: “There is no contra-in- 
dication for light’”—and for that 
reason this circular on the Solar 
Lamp will probably be of decided 
interest. Address Electric Solar 
Co., 1115 No. Franklin Street, 
Chicago, IIl. 

* * 

Series on Constipation: Wil- 
liam R. Warner & Co., have an 
interesting series of folders treat- 
ing on fecal retention, retarda- 
tion, and so on. We have read 
five of them and wish there were 
more. The address is 113 W. 18th 
St., New York. 

* a * 

Angostura: The booklet tells 
you how Angostura Bitters work, 
through their psychic effect on 
the digestive mechanism, and the 
samples give you a chance to 
demonstrate. Ask for both. The 
address is J. W. Wupperman 
Angostura Bitters Agency, Inc., 
14 46th St., New York. 








O. P. T. 
Capsules 


Thyroid 





Formula No. 2: 


Indicated in obesity in females _ 
Formula No. 1: Ovarian Substance, whole, with 
Corpus Luteum, desiccated 
I ID cisccuristesmssingahecaieinininnae tapes 


5 grains 
. 1: grain 
% grain 








Same as No. 1 except, Thyroid % grain. A glandular prepar- 


ation of unexcelled merit, in proper dosage. Literature submitted upon request. 


Prepared only by 


THE TILDEN COMPANY 
Pharmaceutical Chemists since 1848 


New Lebanon, N. Y. 


St. Louis, Mo. 
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“The Saturated Saline Laxative” 



























O%,-Crystine 


PHYSICIANS ATTENTION :— 


If you will consider gall bladder drainage by non- 
surgical means, Occy-CRYSTINE possesses the nec. 
essary physical requirements. IN ADDITION and of 
equal therapeutic importance is the ability that Occy- 
CRYSTINE has of forming COLLOIDAL SULPHUR 
on contact with the hydrochloric acid of the stomach. 


Clinical trial supply on request. 


Occy-CRYSTINE CORPORATION 
P. O. Box 118 Grand Central Station 
New York, N. Y. 

BSSSSSSSSSSSSSSSSSSESSESSSSSSSSSESESESSESSeeeeeees 
Occy-CRYSTINE CORP. 
New York. 
Gentlemen :—Please send me postage pesoete a 
clinical trial supply of Occy-CRYSTINE. 
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NEO-REARGON AND REARGON ff: 


15% SILVER 6% SILVER 
ARE UNEXCELLED 


In the Treatment of 


GONORRHEAL URETHRITIS 


in 
Penetration 
Non-Toxicity 
and 
Germicidal Power’ 


This is the THIRD of a 
series of comparisons 
with other 





GONOCIDES 
REARGON by A DYE 
Dia. of Penetrative a Nationally known Dia. of Penetrative 
6.4 cm. 3.2 cm. 


Research Laboratory 
PTTTTITITITITITITTlilililliriiiiiiteetiteteeeeeeeeeeeeeeeeeeeeeeererere ti 
» AKATOS, Inc., 114 Liberty Street, New York 

Send me REARGON literature and comparison chart. 
Address _.... : 
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Making the Wait Seem 
Shorter 
Continued from Page 13 


nd determination, restlessness 


y be thwarted by her very 


esence. 
She should assume a calmness 
srself, no matter how she may 
ually feel inside. When she 
yens the door to greet patients 
poise should reflect that calm- 


Smiling, chatting about the 

anything that’s pleasant— 

work. It is like a game. 
pot the key man, the one who 
ems most restless, most irri- 
ble, divert his interest into 
her channels, and the game is 


on. 
If the absence of the doctor is 
rolonged it is often helpful to 
enter the waiting room at 
operly spaced intervals, depend- 
g on the number of waiting 
tients and the “atmospheric” 
ndition which an alert assistant 
nh sense. 
Reassuring smiles and imper- 
mal pleasantries may do much 
revive hope and keep a subtle 
tontrol over the waiting patients. 
For variation there are two 
lhings I use as excuses to re- 
mter the waiting room, besides 
djusting shades and regulating 
entilation. They are fresh flow- 
rs and new magazines. Always 
here are one or two vases of 
fresh flowers in the inner office. 
tt is surprising what a fresh 
e of flowers can do to arouse 
nterest and bring new cheer. 
In one office I know of, hand- 
ng a very large practice, a 
mique plan is used. There are 
ihree or four treatment rooms 
ith a small reception or consul- 
tation room attached to each. 
MThere is also the large general 
reception room. 
The doctor and his assistant 
work together to see that no pa- 
tient remains longer than a mod- 
erate wait in the large recep- 
tion room. He is ushered by the 
secretary into one of the adjoin- 
ing rooms, and in a free moment 
doctor steps in and greets the 

















Cystogen 
For All Diseases 


of the 
URINARY TRACT 


CYSTOGEN is the un- 
qualified answer to many 
of the problems you en- 
counter in every-day 
medical practice. Increas- 
ing numbers of physicians 
are becoming vitally inter- 
ested in what it is and 
what it does. 

Because Cystogen is an 
extremely pure form of 
methenamine, which yields 
antiseptic formaldehyde in 
the presence of acids, it is 
used with consistent suc- 
cess as a general urinary 
antiseptic. It clarifies cloudy 
urine, and clears up infected 
conditions of the bladder, 
urethra, pelvis of the kid- 
ney, ureter, prostate and 
seminal vesicles. 


Cystogen checks bacteria when 
the concentration is 1:30,000 and 
at 1:7,000 becomes an effective 
bactericide. Even a much greater 
strength is well tolerated by the 
body. Consequently it is indicated 
as an internal antiseptic in near- 
ly every infectious disease. 


Write for samples, and 
complete literature 


CYSTOGEN 
CHEMICAL Co. 


220 Thirty-sixth Street 
Brooklyn, N. Y 


Gentlemen: 

Please send me professional 
samples of Cystogen in all three 
forms. 

Dr. 


Address 
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A New Way to Spell Success 


in the treatment of congestion or inflammation of skin or 
mucous membrane, is 


SPUNOINT 


a penetrating, protective, soothing and antiphlogistic oint- 
ment, colorless, non-irritating, prompt to act, prolonged in 
effect. 

Try SPUNOINT on a burn, chemic, solar, thermic or electric. 
Try SPUNOIN'T on a wound, ulcer, boil or insect bite. 

Try SPUNOINT in myalgia, arthralgis, neuralgia, neuritis, 

sprain. 
Try SPUNOINT in hives, shingles, urticaria, or hemorrhoids. 


Once tested, the doctor will use SPUNOINT over a wide 
field of indications. 


A sample is yours for the asking 


The Lyndon Chemical Co. Dayton, Ohio. 








Would you think favorably of a jeweler who attempted to repame™ 
a watch with a pipe wrench? Yet how often do your patients pum” 
chase harsh salts and gripeing cathartics, which belabor their delicat#” 
intestinal mechanisms. 


The nearer to Nature, the better, and in— 


EV AC-U-GE 


we find a medicine more nearly approaching t 
ideal for producing normal bowel movements. 


Formula: Sodium Salicylate, Cascara Sagrat . 
Phenolphthalein and Evacugen Comp. 


Will you have a complimentary package 
prescribe a carton of 12 through your druggi 


Half for a child, one for adult. 
New address for better service @ 
Walker, Corp & Co. i | 


Drawer 1320 
Syracuse, N. Y. 
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tient there, with the word that 
will see him in a few minutes. 
‘This procedure breaks up the 
iting time into two parts, 
ent in different rooms, and thus 
mveys the idea of progress. It 
so keeps fidgity patients apart 


Placing a new magazine or 
© on the reading table may 
rve to good end. I usually plan 
keep a new magazine or two 
the inner office for emergen- 
s. By entering with these, 
passing some comment, an 
sometimes’ be 


eading matter. About a year 
o we began to realize that only 
very few persons were even 
ing a pretext at reading. A 
rsory survey of the magazine 
fering was sufficient to explain 
The majority of the 

gazines contained long articles 
stories. What incentive is 


zines. 

A thorough house-cleaning re- 

ulted in an entirely new offer- 
gy. Preference was given to 
gazines with very short ar- 
es of general interest, humor- 
§ magazines and pictorial pa- 


ers and magazines. In addition 
reading matter with purely 
eminine appeal, one distinctly 
isiness and one mechanical mag- 
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azine were introduced. After 
this new reading material was 
made available the interest in 
reading increased remarkably. 

Any activity on the part of the 
assistant must be carried out in 
calmness and dignity. And it 
must be impersonal. Any blust- 
ering about would only defeat its 
own purpose. There is a balance 
here and the thing must not be 
overdone. 

All this sort of thing taxes re- 
sourcefulness, demands tact, in- 
itiative and patience. Keeping 
waiting room patients happy calls! 
for a skill cultivated only through 
practice. But the results that 
can be accomplished are worth 
the effort. One is building at- 
mosphere. 

Children present a splendid o 
portunity for gaining “good will” 
both of parent and child. Our of- 
fice hvids four rules for dealing 
with children. Here they are: 

1. Never hurt a child un- 
necessarily. 

2. Never deceive a child, 
saying a thing won’t “ae. 
is better to frankly say, “Now 
this will hurt a little bit, but 
you’re a big man,” etc. 

Never hold an inferior 
attitude toward children, but 
rather treat them as little men 
and women. 

4. Always provide some spe- 
cial plaything for the younger 
children. 

It is in carrying out the last 
two rules that the office assis- 
tant can play her full hand, al- 
though she may have part in the 
first two. The psychology of 











For Children’s Ailments! 
5B ANGIER'S EMULSION 


| For ordinary Coughs and Colds—Whooping Cough—For Scrofulosis—Mal- 
| nutrition and Digestive Disturbances—and for Bowel Troubles, a consistent 

use of ANGIER’S EMULSION will afford marked relief and great benefit. 
| Pleasant to take, soothing, and an effective bowel regulator, Angier’s Emul- 
| sion is useful for children of all ages—even infants. - 


On R at all drug stores. 


ANGIER—BOSTON 34, MASS. 
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Above All It’s S Ee 
You And Your Patient Want 









Evidence of a depraved or poisoned blood condition, 
whether in acute or chronic disease, points to the use of 


ECHITONE 


a combination of Echinacea, Iris and Viola, which is ac- 
tive and effective. 

Or, when diuretic, antispasmodic and sedative action is 
imperative 


CYSTO-SEDATIVE 


which combines Thuja, Pichi, Saw Palmetto and Triticum 
Repens, will prove of service in cystitis, prostatitis, in- 
continence, strangury, urethretis, etc. 









Send for samples and literature 









STRONG, COBB AND CO., Inc. 






Cleveland, 











MICAJAH MAKES 


MEDICATED WAFERS 


astringent, antiphlogistic, decongestive, soothing, prompt in 
action, prolonged in effect, non-irritating and more convenient to 
use than fountain syringe or vaginal douche in, LEUCORRHOEA, 
VAGINAL RELAXATION, ULCERATION OR INFLAMMA- 
TION. These wafers may be powdered and so used or dissolved 
in water or glycerine and applied per tampon. 


SUPPOSITORIES 


astringent, styptic, antiphlogistic and soothing. They shrink pile 
tissue, stop bleeding, allay irritation and soothe — They do 
not irritate or cause intolerance of the rectal mu 

HEMORRHOIDS: PROCTITIS: FISSURE OR FISTULA ANI: 
PRURITUS ANI. 















Samples and literature will be sent to 
any physician on request. 


MICAJAH AND COMPANY 


189 Conewango Ave., Warren, Penna. 
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aling with children probably 
ms not need elaboration here, 
t the subject of playthings 


obably merits fuller considera- Cytophylaxis, 
We prefer objects indigenous by means of 


the office rather than com- 
( DELBIASE ) 


prcial toys which are foreign. 
yn, st of all commercial toys have 

(Formula of Prof. P. Delbet, M. D., 
Paris) 

















f individuality. The average 
iid is surrounded with them, 
d they do not hold the proper 
scination. Then, there are few 
¥such toys with which the chilc 
in do anything. ; 
youngecer _ can er A general biological 
mer pleasure from a small pi : 
Pwith'alid than through hold- stimulant through 








y a toy dag. He can do some- Magnesian 
im ang with the box. He can put Hypermineralization. 
n- id on and take it off, and it Of demonstrated 


ysurprising how fascinating 











simple process is to him. ee ee 
fSmall bits of cotton, and bot- Digestive Disorders 
Ws with corks, little simple Biliary Infections 
ings like these, serve as play- Neuro-Muscular and 
’ ings for our child patients. The Cardiac Disorders 
10 ungsters» like them and they Dermatoses 
distinctly individual to the Precancerous Lesions 
Wysician’s office. Supplying this Cancer Prophylaxis 
‘ple entertainment is appre- 
== ied by the mother and it builds A 48 page illustrated booklet 
ssewmward maintaining the desired on 


——=f, OS phere. “ : 
fice.atmosphere may be right Delbiuse and Cytophylaxis”, 
wrong. It may be repelling describing its uses and action 
pleasant. For the most part, on grafted and artificially in- 
what we make it. An of- duced cancers in test animals 
assistant can do much to is offered free tc the profes- 
and maintain a proper at- sion. ’ 
phere ee) plays = —_ 
rt‘in holding good will for r 
Rigsician. Her skill in that Sample and literature 
ect increases her value as a on request, 


Laboratoire 
de Pharmacologie, Inc. 


92 Beekman St. 
New York City 


U. S. Agents 
E. FOUGERA & CO., INC. 


If-rising and easily made into NEW YORK CITY 
ose table foods in patient’s home. 


RaMISTER BROS., Inc. New York, N. Y. iL nag 
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The Standard Effervesce 
Saline since 1895 
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SINCE 1895 i 

Hepatica has been the approved Mi 
and cathartic for flushing the int - 


tract and for promoting internal p@ ai 


fication, without creating a condi . 
of tolerance. 
m 


It is also the ideal treatment to 
the system. It is efficient, p ci 














reliable and a preparation that fi 
practitioner can well recommend. : 
(Samples for clinical purposes) ~ 
BRISTOL-MYERS CO., 75M West Street, N] : 
. he 

Sal Hepatica: 
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PEACOCK’S BROMIDES |: 


It is a fact that the combination of the five Bromides of | 2! 
Potassium, Sodium, Ammonium, Calcium and Lithium | p! 
presented in a pure and eligible form has decided advan- [| @ 
tages over the single salts. th 


The bromide treatment gives better therapeutic results | & 
through the use of Peacock’s Bromides than is possible 
with the single salts. 


Each fluid drachm contains 15 grains of the purest 


bromides of potassium, sodium, ammonium, calcium and 
lithium. 












s 
= Gentlemen: . 
7: 
= Please send me a professional sample of PEACOCK’S : Peacock 
s BROMIDES. H $ 
: : Chemi 
- 
TE <svieGgad bales kbs eda biede bebe wtaed deal erreesece H Co. 
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Fiverybody’s Business 


Continued from Page 17 


pottom of the ocean, or high in 
the air. This apparatus will 
transmit pictures direct from the 
object without the necessity of 
making preliminary exposures. 
In this process the electric im- 
pulses of a picture are sent one 
at a time, and it takes one-eighth 
of a second to send enough to 
make a complete picture. 
Another remarkable machine is 
made up of an electric motor, an 
eight-day clock, a motion picture 
camera and a high-powered mi- 
croscope. The clock regulates the 
filming and the motor cranks the 
camera. This clever apparatus 
has already recorded the growth 
of roses and the beating of a tur- 
tle’s heart. Doubtless it will give 
us a first-hand knowledge of the 
home life of germs, and a better 
understanding of the growth of 
a chicken which has not yet been 
hatched. 
A professor in California uses 
a super-sensitive electric cell to 
give a burglar alarm. Light from 
a concealed lamp in the corner is 
reflected about the room by mir- 
rors, making a network of beams, 
all of which end upon a single 
photo-electric cell. If an intrud- 
er walks in front of any beam, 
thereby changing the amount of 






















light falling upon the cell, a 
mechanism is released and the 
alarm rings. Even the bright 
rays of the safe-cracker’s flash- 
light will operate the alarm. This 
system, of course, will work on 
beams of ultra-violet light invis- 
ible to an intruder. 

Experiments in gas-filled 
lamps, using the rare neon and 
argon gases, indicate the possibil- 
ity of our present incandescent 
electric lamps being replaced by 
luminous bulbs containing gas but 
kaving no filament. The prospec- 
tive advantages of this change 
would be longer life and less con- 
sumption of current for a given 
amount of illumination. Lamps 
constructed in accordance with 
this principle are already being 
used in electric signs and in avia- 
tion beacons. 

A great deal of damage has re- 
sulted from the use of unseason- 
ed wood in building. Lumber 
manufacturers are finding it pos- 
sible to reduce this loss by using 
a@ new instrument that determines 
the moisture content of wood. 
This clever device is based on the 
principle that the electrical con- 
ductivity of wood varies with its 
moisture content. Home owners 
in the future will be less annoy- 


NE 
PRICES 


Quantity production and the great 
demand for this treatment chair 
permits us to make this cut. The 
same high quality and workmanship 
at a lower price. 

Raises - Revolves - Reclines 
All Lacquer Finish (any 

color) 
Upholstered (as illustrated), $145.00 


THE MAX WOCHER & SON CO. 
Surgical Instrument Makers 


29 W. Sixth St. Cincinnati, O. 
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Prescribed Over Three Score Years 
Reliable, Tried and Tested 





Hayden’s 








and Gynecological conditions. 


Bedford, Massachusetts. 





Viburnum Compound 
continues to give the same prompt and decided relief 


not only in general practice but also in Obstetrical 


An antispasmodic and sedative, made only by the New 
York Pharmaceutical Company, Bedford Springs, 








May be secured at most drug stores — Write for 
HAYDEN’S and be sure — samples to physicians and 


murses on request. 














PRUNOIDS 


A lack of secretion in the intestines is one of the prin- 
cipal causes of chronic constipation. Prunoids given at 
night over a period of one week will increase glandular 
activity without exciting pronounced peristalsis and will 


gradually overcome this form of constipation. 


Prunoids are made of Phenolphthalein (one and one- 
half grains in each), Cascara Sagrada, DeEmetinized 


Ipecac and Prunes. 
SSSSSSSSSSSSTSSSSSSSSSSTSSSS TESTES ees eee sees eee Ses 


Gentlemen: 
Please send me a professional sample of PRUNOIDS. 
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| fs by loose joints and sprung 


frames. Painters will be able to 
determine instantly whether a 
wood surface is dry enough for 
them to again begin painting 
after a rainstorm. The instru- 
ment works as well on wood that 
has been varnished or painted as 
on the uncoated timbers in a lum- 
ber yard. 

Inventors everywhere are try- 
ing to reduce hazards and elimin- 
ate nuisances. The formation of 
ice on the wings of an airplane 
is a menace to safe flying. Now 
a new electric detector connected 
to a thermometer tells the pilot 
when the temperature is danger- 
cusly near freezing, and indicates 
whether it is rising or falling. 
With this information directly 
before him, the aviator can 
change his course and avoid sleet. 

A new apparatus perfected 
by Professor Bridgman of Har- 
vard has succeededin exerting 
a pressure of 600,000 pounds 
to the square inch. Subjected 
to such pressure, hardened 
steel flows like soft putty and 
water at 150 degrees Fahren- 
heit turns into “hot ice.” In 
a number of places ammonia 
is manufactured from the air at 
a pressure of only 15,000 pounds 
to the square inch, and French 
scientists have obtained interest- 
ing results in producing synthetic 
diamonds from charcoal at a 
pressure of 300,000 pounds. 
Therefore, one may well wonder 
what miracle will be performed 
by the enormous pressure now 
made available by Professor 
Bridgman’s latest machine. 

The tasks now performed by 
untiring robots of iron and steel 
are almost beyond the limits of 
human imagination. Think of 
Elmer Sperry’s “Metal Mike” 
based on the fundamental prin- 
ciple of the gyroscope, and able 
to steer a steamship with greater 





THE IDEAL TAMPON 


Made of soft wool, pessary shaped, com- 
pounded with various formulae for the 
treatment of Cervical and Vaginal dis- 
orders. Easily inserted. Effective in 
many cases where douches and supposi- 
tories are impractical. Write for descrip- 
tions and prices. C. B. Moyer & Co., 140 
N. Eleventh Street, Philadelphia. 


UE to its High Assimil- 
ability is a reliable re- 


| constructive which supplies 


the necessary phosphorus, | 
in a _ readily assimilable 
form, to restore the im- | 


f paired nerve cells. 


HOSPHORCIN is used with } 

success in the treatment of dis- | 
orders of the Nervous System, | 
Anemia, Diabeces, Sexual Impo- 
tence, and as a reconstructive dur- | 


i ing convalescence from acute 


febrile diseases. 
The dose is two teaspoonfuls in 


} water after meals. 


No Sugar - No Alcohol 


EimeER & AME 


Third Avenue and 18th Street, New Yor 
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MU-COL 


“the vaginal douche supreme” 


“The cleanest and most acceptable 
preparation in its field” 


That’s what physicians told us 
27 years ago. Now they write 
to commend us for doing one 
thing well—since 1902. 


“It is unnecessary to make any 
change in the above statement, 
as it has been amply verified.” 

A New York Physician writes vol- 
untarily: 

“Whether for nose or throat or for 
vaginal irrigation or douching, I find 
it more dependable and efficacious 
than any like preparation on the mar- 
ket. (Strictly speaking there is no 
‘like preparation’)”’. 
SSSSSSSSSSSEESSEEE SEES eeesese 
MU-COL CO., 168 E. Tupper, 
Buffalo, N Y. 


Send me the free testing sample. 
M. D. 































The increase in general well 
being, improved appetite and 
strength tend to relieve the 
neurotic symptoms. 
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SNC \OL \e 


In the Neuritic, Gastro-Intestinal and 


Gray’s Glycerine Tonic Comp. 


(Formula Dr. John P. Gray) 


Samples and Literature on Request 


The Purdue Frederick Co. 


135 Christopher St., New York, N. Y. 
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other manifold symptomatic 
manifestations now usually 
classified as “Functional 
Neuroses,” relief may often} 
be obtained with 
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W ill your instructions 


regarding a personal laxative 


be followed? 


As all physicians of course realize, 
many things may intervene between 
your instructions and their carrying out 
by your patient. 

Not the least among the definite ad- 
vantages of Feen-a-mint is the fact that 
when you advise it as a personal laxa- 
tive, that advice will be followed. It 
is available at all 
drug stores, at a rea- 
sonable price. It is so 
convenient and pleas- 
ant to take that with 
it there is no tempta- 


tion to neglect instructions. The laxa- 
tion induced by Feen-a-mint is thorough, 
pain-free and readily accommodated. 
The tasteless phenolphthalein content 
has been purposely combined with mint 
flavored chewing gum so that by mas- 
tication it obtains even distribution over 
the intestinal mucose and thus works 

with exceptional even- 

ness. A generous trial 


FEEN a Ae M INT sample of Feen-a-mint 


The Chewing Laxative 


specially for physi- 
cians will gladly be 
sent free on request. 


HEALTH PRODUCTS CORPORATION 


113 North 13th Street 


Newark, New Jersey 
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recision than could be achieved 
y the most experienced pilot. 
Think of the battleship Centur- 
jan of the British Navy that can 
be made to perform amazing 
manoeuvres, cover herself with a 
smoke screen, and even keep her 
mechanical band _ playing 
through the trying ordeal of a 

at battle without having one 
fving soul abroad. 

A nearby destroyer can exer- 
cise complete control over the 
Centurian by radio signals that 
are caught by inconspicuous an- 
each connected with a 
numbered switch. Although now 
designed chiefly for target prac- 
tice, the radio-controlled ship has 
possibilities unmeasured. 

Think of devices that first 
taste vinegar and bring the liq- 
vid to the proper dilution by add- 
ing the exact amount of concen- 
trates needed. Think of the auto- 
matic telephone exchange that 
has room for nearly ten billions 
of separate and distinct signal 
combinations. Think of a clever 
contraption that is able to smell 
the gases going up a chimney and 
promptly inform the engineer 
whether or not the coal is being 
properly burned. Think of a 
mechanical apparatus that will 
sort out green oranges from the 
ripe ones that roll down a trough. 

Man is even taking away all 
privacy from the activities of the 
sun and its planets. Dr. George 
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Ellery Hale’s new spectrohelio- 
scope will give us movies of the 
sun, showing its prominences, its 
solar tornadoes and its huge 
whirlpools of hydrogen that cover 
areas many times as large as the 
earth. 

Soon human eyes in California 
wili be looking through a giant 
telescope that will reach out to- 
ward the boundaries of creation, 
if such there are, as nothing ever 
did before. Millions of now in- 
visible stars and universes will 
be brought within the realm of 
human sight by a mechanical eye 
that will increase man’s vision 
more than a million times. We 
will amass new knowledge of our 
own Milky Way and its thirty 
billion stars, each of them the 
possible parent of a family of 
planets like those that circle our 
sun. 

Truly the machine has made 
life an unending thrill for all 
who take pride in human accom- 
plishment. Who can say what is 
coming? Perhaps eager eyes that 
first penetrate remote realms will 
ciscover matter’ existing in 
strange forms. Possibly it will 
be evident that we must revise 
our ideas concerning space, time 
and gravity. The person who re- 
fuses to join the rush to new 
ways and better ones has no more 
chance in business today than has 
the proverbial snowball for a 
happy existence in Hades. 

















Taurocol Tablets are prepared 
in two forms, both of which 


contain only the per portion 
of the natural bile of the bovis 


family, and its two active salts, 
the Taurocolate and Glycocho- 
late of soda. 





A generous sam- 

ple for clinical 
ial will be sent 

upon receipt of 
your request. 








Taurocol Compound Tablets 
with Digestive Ferments and 


THE PAUL PLESSNER CO. 


Detroit 


Nux Vomica 


Michigan 
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Imitations 
The famoustoasting process applied tothe fine tobaccos special- \ 


ly selected and blended for Lucky Strike Cigarettes can be, and 
is, imitated—but it cannot be duplicated. It is an extra, secret 
process. It is the treatment which has caused 20,679 * phy- IP xs 
sicians to state that Luckies are less irritating thanother ciga- {ff 4! 
rettes. It gives the fine flavor peculiar to Luckies—and re- {ff am 
moves impurities irritating to the throat. The universally — |{f 4" 
recognized superiority of Lucky Strikes has made their ac- | 
ceptance world wide. Hp Bar 


(SIGNED) Bet 
% The figures quoted Bay 
have been checked 
and certified to by 


LYBRAND, ROSS O10 
BROS. AND MONT- ‘ 
GOMERY, Accoun- yinetenyeae bt 
tants and Auditors, The American Tobacco Company, Incorporated Pe tor wort 


“It’s toasted” 


No Throat Irritation~ 


No Cough. 









To maintain a 
slender figure, no 
one can deny the 
truth of theadvice: 


“REACH FOR A LUCKY 
INSTEAD OF ASWEET.” 
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Lo Out for the Swelled-Head Bug! 
Continued from Page 19 


tive maternity pinning its faith 
and courage on his timely arrival 
during nocturnal hours, became 
aware of an air of irritability, 
the result of being called away 
from a particularly entertaining 
and influential crowd. 

Children who had hitherto 
been made to feel a certain in- 
dividual interest in his cases of 
shiny instruments, found their 
childish chatter being ignored. 

That the charm of his person- 
ality was being dangerously ex- 
ploited and all of its socially in- 
triguing angles intensively an- 
alyzed by little groups of women 
lacking the intelligence to appre- 
ciate his ability, he was unaware. 
Success was his, and a newly ac- 
quired knowledge of the value of 
personal salesmanship. 

That inadequate periods of 
rest were reducing his over-taxed 
mind to a condition of chaos, he 
was yet to acknowledge to him- 
self. That he was growing care- 
less, over-confident, never occur- 
red to him. 

Then the evening arrived, when 
in an effort to dispose of his pa- 
tients quickly so that he might 
attend a late social dinner, he 
undertook to distribute them in 
his several treatment rooms, and 
then neglected the small prelimi- 
nary of setting the alarm clock 


in giving an electrical treatme 
to an elderly patient. The gent 
man was an early acquaintang 
who had watched the young p 

sician with fatherly eyes 2 

vague misgivings. 

Leaving the old gentleman f 
the purpose of attending to ty 
other patients, his horrified af 
tention was shortly drawn to fi 
treatment room by the sound of 
a little distressed cry. 

The. kindly tolerance of = 
fatherly old man (unshared bye 
an indignant spouse who cla 
ored for recompense and exp 
sure) and the intervention of g 
few loyal friends, succeeded 
accomplishing the miracle of 
lence. 

The few who loyally hover 
the side-lines of his life see a n 
and permanent success arising 
from the foundations of 
false and spectacular one. 

One is inclined to condone th 
enthusiastic young doctor, who 
the flush of unexpected initi@ 
success, is tempted to meas 
his achievement by the size of t 
fast-growing bank account. Bg 
the moment when that comfort 
atle bank balance takes unto 
self undue importance, the ger 
of defeat which is contained 
all forms of success, immediate 
begins to multiply. 








“According to Guttmann one part of creosote in three thousand 
completely inhibits the growth of bacteria,” hence its value 


in the treatment of 


TUBERCULOSIS 


As it retards the progress of the disease, prolongs the life of 
the patient and aids in final recovery. 


Mistura Creosote Comp. 


(KILLGORE’S) 


Meets all the requirements of the creosote treatment 
Sample and Kterature on request 


CHARLES KILLGORE 


55 West Third St. 


NEW YORK 














